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FLECTRIC COMPANIES 
ALLEGED LIABLE 


Action Begun Against Public Service 
and Newark Telephone Companies 
of Newark. 


INSURANCE OF $81,000 INVOLVED. 


Large Additional Amounts Claimed by 
Parties Interested in Storage 





Warehouse Fire. 


Taking subrogation after settling with 
their assured a number of insurance | 


000 have brought suit against the Pub- 
lic Service Corporation and the Newark 
Telephone Company, of Newark, N. J., 
to recover for money paid because of 
the burning of the Knickerbocker Stor- 
age Warehouse, 102 Arlington street, | 
Newark, on January 3, 1911, when the 
building and its contents were practi- 
cally destroyed. 

The fire was one of the most disas- 
trous in the city for some years. Three 
alarms were sounded, calling practically 
every piece of apparatus to the scene. 

The loss was very heavy and the in- 
surance companies paid a large sum in 
consequence. In addition there was a 
severe loss by parties having goods in| 
storage who failed to secure indemnity. | 

Settlement of the loss on behalf of 
the insurance companies was made by 
the General Adjustment Bureau. While 
a number of the offices declined to take 
subrogation the great majority did, plac 
ing their claims in the hands of Hart- 
well Cabell, an attorney of New York | 
city for prosecution. Mr. Cabell is un- | 
lerstood to be acting for other interests | 
as well. 

Notices of suits were served upon the | 
defendants some days ago. The declara- 
tions were all filed by Richard Board- 
man, a Jersey City lawyer, representing 
Mr. Cabell. 

It is alleged in the petitions that the} 
fire and subsequent damage resulted | 
from negligence on the part of the de- 
fendant companies. The assertion is 
made that the wires of the two corpora- | 
tions, which entered the building, were | 
defective in insulation, This, it is charg- | 
ed, caused the telephone wires to be 
come charged with electric current, set- 
ting fire to the structure. 

Some Large Claims. 

Of the actions, two are for exception- | 
ally large amounts. One, which relates | 
to the loss suffered by the warehouse | 
company, is for an amount in excess of | 
$300,000. The other, for the loss of} 
goods and chatteis owned by Edwin 
Weston, is for $160,000. The balance are | 
for smaller sums. 

When speaking of the suits, Mr.| 
Boardman said that in every case of 
loss connected with the Knickerbocker | 

(Continued on page 15.) 
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DIRECTORY OF DEPARTMENTS | 
‘age | 

Life Insurance. .. 

Industrial 

Editorial 

Fire Insurance 

Casualty & Surety 


Organized 1853 





THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 


CASH CAPITAL, $3,000,000 


| Assets, January Ist, 1912 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


MAIN OFFICE, 56 CEDAR STREET 


$32,146,564 
18,331,124 
1,800,000 
13,815,440 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 


Inland Transportation Risks 





North British 
and Mercantile 


Established 1809 


Entered 


United States 
1866 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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contract. 
Pennsylvania. 
Virginia. 
Lowest participating premiums. 


PITTSBURGH LIFE AND TRUST CO. 


C, 


BALDWIN, President 


Likewise in 
Policies contain 


HOME OFFICE, PITTSBURGH, PA. 


HOWARD §&. 


HEN you read this, follow your inclination 
and write the Company for particulars 
regarding its direct guaranteed Agency 

Good openings in its Home State-—- 
Ohio 

liberal 

Write to-day. 


SUTPHEN, Director of Agencies 


and West 
provisions. 
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MOVE TO BUY UP 
TEXAS COMPANIES 


Republic Trust Co. of Dallas, Said To 
Have Secured Contro! of Two 
and Seeks Others. 


| NORTHERNERS ARE THE BACKERS 


Promoters and Officers of the Trust 
Company Are Former Life 
Insurance Men, 


From Dallas comes a story which, if 
true, would indicate that matters life 
insurance-wise will be quite interesting 
in the Lone Star State during the 
The Republic Trust 


pany has been organized at Dallas witl 


next 
year or so. 


an Arizona charter, and withir 
two weeks has recei 


business in Texas as 
without banking privileg 
ized capital is $5,000,00 


derstood that roximat 
niillion dollars, 
amount, has been paid up. 


Promoters Are Insurance Men. 


ere has Deen much 


Insurance Co. * © 


yere mainly 

lissension 

Texas companies, thereby mak- 

ng it possible to bring about a repeal 

the Robertson law. This seems to be 

stretching the imagination quite freely, 

and yet the matter is being recetved 
as having considerable basis of fact. 

Aimed At New Companies. 
Few of the Texas companies are will- 
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TALBOTT STOLE HIS THUNDER| 


IS CHARGE OF EUGENE G. WEBB. 


ing to admit that the trust company 
controls any portion of their stock and 
it is not difficult to assume that any 
effort put forth will be largely among 
the newer companies, avoiding those 
older institutions now paying dividends 
to stockholders, or the companies whicb 
are do ing a _ sufficiently satisfactory 
busine -ss as to make the stockholders 
fee ated that the future is secure. 

} 








Copyrighted Matter Popular with Life | 
Men Used for “Newly” Dis- 
covered System. 





wt 


Judging from a letter received, Hd- 
has been more ward N. Talbott, Jr., not only flim- 
flammed life insurance fieldmen into 
purchasing his so-called system of se- 
curing applications, as pointed out in 


No State in the Union 
prolific in the organization of life in- 
surance companies during the past five 
years than Texas, and whj e the aggre- 


gate business produced by the home The Eastern Underwriter of June 27, | 
State companies as a whole has been butalso “deliberately stole” copyrighted | 
most noteworthy and commendable, matter with which to compile his book, 
there are institutions which have made “Talbott’s Simplified System of Test- 
very littl rogress In such there jing Life Insurance.” Eugene G. Webb 
must exist a number of dissatisfied * Detroit, the well-known author, 
stockholders who would be willing to statistician and life insurance coun- 
listen ¢ propositions which could be selor, points out that Talbott copied, 
portrayed at least as affording greater wholesale, questions appearing in his 
possi ties for dividend returns. Again ighted work, “Silent Solicitor,” 























there are those who have promoted and used verbatim foot notes ap- 
companies and are now trying to man- ing in “Webb’s Comparisons Sim- 
age F 1able to produce plified.” 
business that gives silm pretense for ex- It seems as though Talbott held forth | 
I e | , in (His Case in Chicago before coming to Gotham, 
would n ra OOK for. a good place ut his present whereabouts are still 
8 S GUCh & Proposes unknown. | 
. toby =e ee We quote from Mr. Webb’s letter as 
; follows: 

‘ 4 ace ae “I noticed in your publication of 
aa . atk ie * aii: iio Miele June 27th an article headed ‘Buncos 
ine xploited and made Life Insurance Men Subscribers To the 

i? = meaner Talbott System of Special Reports Still 
orthcoming Waiting for Documents. 
ne _ b vrong man “This recalls to my mind a little ex- 
5 , anges perience I had with this same Edw. N. 
at If. | Talbott, Jr., two years ago, while he 
i t 0 as located in Chicago, Ill. when he 
‘ “ fir oo his little booklet, ‘Tal- 
ee s Simplified System of Testing 
es nsti ce 1910.2 Two years ago 
' ted abil é first in Detroit, Mich, I had 
, cy Pae led to me by ife insurance man- 
y S nee OK over, tl 
he had 
a le all th 
WITH TWO-REPUBLICS LIFE. ished in li 
——- i in 1910 ished and 
Louis St. John Thomas Becomes Secre- copyr 1 in 1909 opposite 
y and General Manager of El age in his publication he had copied 
Paso Institution. ilmost verbatim the foot notes pub- 
- lished in my ‘Con risons Simplified,’ 
T ) tepublics } ’ opy it in 1909, as 
con- ] yn | to 144, in- 
SY it ol . \ tim 
] s S ] ( sass und Mr. 7 ) 
24 H 1 4 ~ 
7 ) 
\ le su », OF a 
n 10 ) iz a 
} 4 it ‘ y h 1e . stole 
Ww ¢ tron 1y publications. As a rule, 
ry fo yer or later, men who do crooked 
} 9 ip} to } advantage of 
- t r ne to grief, and I have 
1] old ry little sympathy for such people.” 
oO maddoutaieloneiminaiaiaa 
ex- The Pittsburgh Life & Trust has ap- 
p ng of the home nted George Gaither, supervisor for 
office affairs of a life insur e compan} Luzerne County (Pa.) with headquar- 


and is well fied for the posit he ters at Hazleton and K. U. Warner! 
1 t at York. 


VEVERW REE SR 


July 11, 1912. 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 
BEGAN BUSINESS NOVEMBER I, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 1912: 


Outstanding insurance 
POs 6 66ctkewwans $13,000,000.00 


1,220, 471.38 
994,867.42 





| Surplus to Policyholders, 


| Applications received 
during first five months 
eee $4,000,000.00 


FOR AGENCY CONTRACTS ADDRESS 


| Q.S.CARLTON, Vice-Pres., Houston, Tex. 





J. T. SCOTT 


Treasurer 


J.S. RICE 


President 








The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











SCRANTON 
Lire 


for every good life agent in 
The more the merrier. 


work this 


H as 
territory. 
New Policies---Renewal Contracts 


BOTH LIBERAL— 


J. B. DOCHARTY, Jr., Agency Director 
Colonial Trust Co. Bldg. - - Reading, Penna. 











STRONG POINTS 


Assets: $46,786,131.91 


A COMPANY 


DIVIDENDS 
POLICIES 


is unexcelled. 





Attractive Territory 





available under 
direct contracts- 


of The Germania Life Insurance Company 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 


Insurance in Force on the Paid- 


for Basis: over $132,000,000. 


whose conservative management in the interest of its policyholders 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


ADDRESS: Home Office, 
50 Union Square, New York 
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PITTSBURGH LIFE AND TRUST 


AGENTS BUSINESS CONVENTION. 








Second Annual Meeting Scheduled For 
Atlantic City—Features of The 
Organization. 

On Monday evening next representa- 
ves of the Pittsburg Life & Trust from 
ittsburgh and other western points 
vill leave on the P. R. R. for Atiantic 
‘ity where the Second Annual Business 
‘onvention of the Agents’ Association is 
o be held at the Hotel Shelburne July 
6, 17, 18 and 19. Members and dele 
rates from eastern points will go direct 

o Atlantic City. 

Those in attendance at the convention 

ill consist of members and officers of 
he Agents’ Association, delegates who 
ttend as a result of meritorious work 
uring the second quarter of the year, 
ind President W. C. Baldwin, Comp- 
roller F. C. Parsons and Director of 
\gencies Howard S. Sutphen represent- 
ng the home office. 

Officers of Association. 

The Agents’ Association provides that 

member must pay for not less than 
$100,000 of life insurance on an annual 
yasis from July 1st to June 30th in or- 
er to qualify. The offices of president 
ind vice-president are occupied by the 
two agents who in the last club year 
iave paid for the largest volume of busi- 
ness. L. E. Umstead, is president, and 
W. C. McCowan, is vice-president, both 
veing Pennsylvanians. The secretary 
of the Agents’ Association is J. H. Ma- 

in, secretary of the company. 
Purpose of Meeting. 

On Tuesday afternoon the members 
f the Agents’ Association will meet, at 
which time business pertaining to the 
(Association and the welfare of the indi- 
vidual agent will be taken up and thor- 
suughly discussed. These business meet- 
ngs are practical and are looked for- 
vard to with pleasure by the members 
of the Association. Plans for the next 
fiscal year’s work will be laid out and 
irrangements completed for enlarging 
1e scope of the Agents’ Association. 
Arrangements have been made for the 
enjoyment of the agents present and a 
good time is anticipated. The board 
valk, bathing and sailing trips will all 
tend to make the trip a memorable one. 

Addresses At The Dinner. 

On Thursday evening, July 18th, a 
business dinner will be given in the 
Rose Garden of The Shelburne, at which 
time a number of addresses will be 
made on topics of interest to life insur- 
ance men the following being among 
the talks scheduled: 

“The Agents’ Association and what it 
stands for,” L. E. Umstead: “Specializ- 
ing in life insurance,” W. C. McCowan; 
“Developing an Agency; its trials and 
triumphs,” M. F. Walsh; “Intensive cul- 
tivation,” W. E. Lane: “General re- 
view,” W. C. Baldwin; “Have you a 


standard?” J. M. Kistler; “Country busi- 

ness; working in small towns,” C. D. 

Yonker; “Good Night,” F. C. Parsons. 
Features of Organization. 

The Agents’ Association consists of 
three classes of members as outlined 
herewith from a pamphiet describing 
the organization. 

Class A. Any agent of the Pittsburgh 
Life and Trust Company who shall pay 
for $200,000 of personal business during 
the twelve months ending June 30th, 
shall become a member of the asso- 
ciation and such agent will be desig- 
nated as a Class A member, which 
member must continue to pay for $200,- 
000 of personal business during each 
succeeding twelve months ending June 
30th, in order to maintain membership 
in Class A. 

Class B. Any agent of the Pittsburgh 
Life and Trust Company who shall 
personally pay for $100,000 of personal 
business during the twelve months 
ending June 30th, shall become a mem- 
ber of the association, and such agent 
will be designated as a Cless B member, 
which member must continue to pay 
for $100,000 of personal business during 
each succeeding twelve months ending 
June 30th, in order to maintain member- 
ship in Class B. 

Class C. Any agent of the Pittsburgh 
Life and Trust Company who shall 
personally procure thirty-five applica- 
tions on which policies are issued and 
paid for during the twelve months end- 
ing June 30th, shall become a member 
of the Agents’ Association, and such 
agent will be designated as a Class C 
member, which member must continue 
to procure not less than thirty-five ap- 
plications on which policies are paid for 
during each succeeding twelve months 
ending June 30th, in order to maintain 
membership in Class C. 

In arriving at the volume of business 
necessary to qualify for membership in 
the association or an official position, 
the following rules shall govern: 

1. All plans of insurance issued by 
the Pittsburgh Life and Trust Company 
shall count. 

2. All business to count for member- 
ship must be paid for between July ist 
and June 30th of the following year. 

3. Premiums paid other than on an 
annual basis will be prorated and credit 
given accordingly. This also applies 
to Class C in which membership is 
based on number of applications. 

Joint business will count one-half to 
each agent. In case of a firm procuring 
and paying for $100,000 of business, only 
one member will be entitled to member- 
ship in the association, but each mem- 
ber of the firm may qualify provided 
$100,000 of business per member is pro- 
cured and paid for according to the 
regular rule. 

4. A salaried employe of the Com- 
pany will be eligible for membership. 

5. All supervisors and directors or 
agents who, in addition to writing 
personal business, appoint agents, will 
receive a credit of 25 per cent. on fheir 


Is your house really in order? Out- 
wardly, perhaps, yes, since your 
wife is a good housekeeper, but how 
about your own personal affairs? In 
the event of your death, is there some 
one in your household who is suffi- 
ciently familiar with your account book 
to understand your system? If your 
house should burn, have you a detailed 
statement of cost and an inventory of 
your furniture, with an itemized ap- 
praisal of values, so that you will have 
as little trouble as possible in adjust- 
ing your claims with the fire insurance 
companies? 


Have you tried to imagine just what 
condition would exist in your family 
immediately after your death, and have 
you carefully provided for that condi- 
tion? 

The few practical suggestions follow- 
ing, if acted upon, may be the means of 
saving you or your family from some 
sericusly inconvenient plight or actual 
trouble and loss. 

First of all, keep your wife (or some 
member of your household) familiar 
with your system of personal accounts. 
Let her understand how you enter your 
investments in your ledger, when your 
dividends are due, how you collect your 
interest and deposit your coupons, and 
how you enter the items in your ac- 
count book. Let her know where your 
safety deposit box is, where you keep 
the key, where your letter file relating 
to these business matters is kept, and 
just what your relation to your busi- 
ness is. It is quite possible that you 
will die some time. 


Keep your fire insurance policies in 
your safety deposit box. In the same 
package with them keep plans and 
specifications of your house and a de- 
tailed inventory of your household ef- 
fects, with statement of their values. 
It would be imposisble for you to do 
this from memory after the goods have 
been destroyed. Keep a list of the 
dates of expiry of your policies where 
you will see them frequently. 


If you have mortgages among your 
investments, note the expiry date of 
the policies insuring those properties— 
which policies should, by the way, be 
in your possession—and see that they 
are always promptly renewed. And 
have your mortgagors exhibit their re- 
ceipted tax bills to you annually. 

Most men do not try to reajize just 


agents’ paid business (which shall be 
added to their personal business) in 
qualifying them for membership in 
either Class A or B. 


The agency department of the P. L 
& I. is making a commendable showing 
this year and will set a new mark in 
point of- production. 


PUT YOUR HOUSE IN ORDER 






what would be the situation in the fam- 
ily immediately after their death. Take 
your own case. Have you looked into 
the law of your State to ascertain 
whether or not in event of your death 
your safety deposit box would be 
sealed, and if so, are there any docu- 
ments in it which your family would 
need before were Officially opened by 


your executors in the presence of a 
State officer? Your executors may 
take a year to settle up your estate; 


how about ready money for the use of 
your family? 


When a man draws up his will it is 
seldom that he appreciates the fact 
that his cash in bank and the interest 
accrued on his investments up to the 
date of his death become principal, and 
can not be used by his family to pay 
their current expenses following his 
death. A considerable amount of time 
is usually necessary for the executors 
to settle an and if the man’s 
widow has no means of her own, she 
might be seriously inconvenienced for 
a time by the lack of ready money, 
even if her husband left a considerable 
estate. She could not use his cash in 
bank nor the income which had ac- 
crued on his investments up to the date 
of his death. In other words, his fam- 
ily, as beneficiaries, start with nothing, 
so far as ready money is concerned, 
unless he had made special arrange- 
ment for cash to be immediately avail- 
able. 


estate, 


Provides Immediate Cash. 


An excellent way for a man to be 
sure that his family, upon his death, 
will have ready money at once, free 


from all complications, is to take out, 
in addition to his regular insurance, a 
policy for say one or two thousand dol- 
lars in favor of his wife or some mem- 
ber of his family. This sum will have 
nothing to do with the legal formali- 
ties necessary in connection with the 
settling up of the estate, and can be 
immediately collected and put in use. 
There may be traveling or moving ex- 
penses to meet and g clothes to 
purchase, and while the annual premium 
on a life policy for this “insurance 


mournir 


against inconvenience” is small, the 
ready money will be a vast help at a 
difficult time. * * * 

You probably have a great mass of 

of-date business papers, old letters. 
paid bills long ago outlawed, bank and 
check books and vouchers and other 
things which you can look over and 
destroy now more easily than any one 
Ise can do in the event of your death 
4 small business filing cabinet is not 
expensive and will take up little room. 
Select one to meet your particular 
needs, go over, as opportunity affords 

and meet that opportunity half way 


all those dusty packages tucked 


(Continued on page 7.) 
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benefits. 


FORREST F. DRYDEN, President 


$7.83 for $500 Life 


This is the Annual Cost of the new Prudential 
Intermediate Life Insurance Policy, at age 20. 
Policy has cash values and other Prudential 


AGENTS WANTED 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in 


Incorporated as a Stock Company by the State of New Jersey 


Insurance ! 


America 


Home Office, NEWARK, N. J. 
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INSURANCE AND  GREDIT 


PREREQUISITE TO EXTENSION. 
Large Creditors Place Confidence In 
the Individual—Hence the Need 
for Protection. 

The development of life insurance as 
a means for the protection of business 
and creditors has been so pronounced 
during recent years, there is little to 
be added to the great volume that has 
been written upon the subject, and yet 
there are occasionable testimonials as 
to the wisdom of corporations making 
the possible 


proper provision against 
demise of important officials which 
carry conviction to a greater degree 


than comment in an ordinary article. 
Such is a letter written by William H. 
Grimes of Baltimore, treasurer of the 
Commercial Credit Co., to the editor 
of The Insurance Leader, which is re- 
produced herewith: 
Mr. Grimes’ Letter. 

“Replying to your letter requesting my 
views as to the ‘Effect of Business Life 
Insurance Upon Credit,’ I desire ton say, 


that such insurance has now come to 
be recognized as a valuable and neces- 
sary element for consideration by the 
up-to-date credit man. From being re- 


desirable enhancement of 
a credit risk, it is now more frequently 
a prerequisite to the extension of cer- 
tain large credit lines. It will be read- 
ily observed, that such a condition 
would appear where the success or con- 
tinued prosperity of a enter- 
prise depends upon some strong per- 
sonality, whose sudden removal by 
death might for a considerable period 
niaterially affect the earning capacity 
and standing of the company. Such 
protection as this affords a substantial 
guarantee to large credi that their 
interests are being safeguarded. 
Put Belief Into Practice. 

“Your letter reaches me opportunely, 
for I am able to reinforce my opinion 
by citing the fact that our company, in 
recognition of the principle of ‘Busi- 


garded as a 





business 





ors 


ness Life Insurance,’ has just taken 
out a large policy on the line of our 
president, the active manager of the 


business. 
*“T believe it will 
all large concerns 


not be long before 
will appreciate the 


advantages of business life insurance, 
not only as protecting their own in- 
terests, but especially as a factor in 
maintaining the highest credit stand- 
ing.” 


EQUITABLE AGENCY OUTING. 
Boston, Portsmouth and New York to 
Be Visited By Edward A. Woods 
and His Efficient Staff. 


A jolly party left Pittsburgh Monday 


night for the fourteenth annual outing 
of the Pittsburgh agency of the Equit- 
able Life, Edward A. Woods manager. 
Boston, Portsmouth and New York 
will be visited during the trip, the 


party returning to the industrial metro- 
polis on the morning of July 20. 

The party consisted of the following 
ing: 

Mr. and Mrs. Harper K. Beegle, Hon. 
R. J. Cunningham, Wm. H. Doughen- 
baugh, Wm. M. Duff, Olive E. Feldman, 


3Zaker, Master Edward 
Mr. and Mrs. J. W. 
1ulow Gjertsen, Mr. and Mrs 


Miss Mary J. 
Powell Geary, 
Geibel, Th 


W. E. Graham, Mr. and Mrs. Malcolm 
Harper, child and maid, Mr. and Mrs. 
George Hertrick and son, Ernest E. 
Johnson, A. H. Ley, H. F. Lockard, Dr. 


and Mrs. W. A. Longanecker, the Misses 





Caroline and Eleanor Longanecker, 
John P. Manion, John H. Mason, Wm. 
T. Mason, Mr. and Mrs. Fred P. Moore, 
Mr. and Mrs. Wm. C. Murray, C. R. 
Notman, Fred G. Pierce, Wm. J. Powell, 
Stuart B. Rote, Mr. and Mrs. Fred 
Sigrist, Miss Bertha Strauss, Mr. and 
Mrs. Charles A. Woods, Edward A. 
Woods, Master Edward Wallis Woods, 
Mrs. Ellen C. Woods, Mr. and Mrs. 
Lawrence C. Woods, Master Lawrence 


C. Woods, Jr., Mary Louise Woods and 





Geverness, Mr. and Mrs. Norman 53S. 
Wooldridge, Masters John P. and Wil- 
liam P. Wooldridge and Maid, and W. 
M. Yount, all of Pittsburgh; and the 
Misses Alice and Maude Agnew and 
Miss Katherine Belleville of Sewickly; 
Mr. and Mrs. F.. P. Alexander, Reynolds- 
ville; B. C. Boyd, Scottdale; Mr. and 
Mrs. H. 8S. Brown, Osceola Mills; J. 
Roy Cessna, Bedford; Mr. and Mrs. R. 
C. Gailey, Mr. and Mrs. Wm. H. Riley 
and John T. Shirley, Erie; H. B. Ganoe, 
Chambersburg; J. M. Guthrie, Jr., 
Greensburg; Mr. and Mrs. Leo Guthman, 
Mr. and Mrs. Roy L. Hartzell, Youngs- 
town, Ohio; Mr. and Mrs. S. w. 
Guthrie, Indiana; Mr. and Mrs. C. B. 
Hamilton, Coraopolis; C. M. Hooker, 
Bradford; Jno. W. Hunter, Rochester; 
Wm. B. Keller, Ruffsdale; P. H. Kally, 
Altoona; Wm. C. Manstield, Urichsvilie, 
Ohio; Dr. and Mrs. J. S. Mardis, Joiis- 
town; Mr. and Mrs. J. S. MeCargar and 
Miss Jennie K. Reifsnyder, Bellefonte; 
Mrs. Mary E. McCready and Chas. N. 
Ramsey, Beaver Falls; Mr. and Mrs. 
F, J. McFarland, Dungar; Mr. and Mrs. 
J. C. McIlvaine, Houston; Mr. and 
Mrs. E. D Omans, Homestead; Mr. and 
Mrs. 8S. S. Raymond, Grove City; Henry 
M. Reed and Mr. and Mrs. D. H. Wel- 
day, Steubenville, Ohio; Miss Anna 
Woods Roberts, Warrington: Jokn 2 
Rote, Harrisburg; Miss Ella Skiff, Con- 
nelisvillc; Mrs. Flora B. Smith and 
Charles Smith, Warren; S. O. Wright, 
Zelienople, Po. 

CORNERSTONE EXERCISES. 
Northwestern Mutual Arranges Cere- 
mony To Take Place During 
Visit of Field Men. 

Taking advantage of the annual meet- 
ing of the agents’ association, and the 





large body of its field men who will be | 
in Milwaukee at that time, the North- | 


western Mutual Life has arranged for 
the laying of the cornerstone of its new 
building on July 17, which will also be 
the date of the annual meeting of the 
trustees. 

The agency association meeting will 
open at 10 a. m. July 16 with an address 
of welcome by President George C. 
Markham of the company. L. M. Keit- 
er, president, will respond for the as- 
sociation, 

Officers will be elected at the opening 
session. There will be progressive lun- 
cheon conferences at the Hotel Pfister 
at 1 p. m., followed at 6:30 by a beef- 


steak dinner in Juneau Hall, Audi- 
torium. 
Wednesday afternoon G. A. Dimoc, 


Kalamazoo, will deliver a memorial ad- 
dress on J. W. Skinner, the late vice- 
president of the Company. 

Other speakers are F. A. Griswold, 
Hartford, Conn.; Mortimer B. Parker, 
Cleveland, O.; C. H. De Lano, Chicago: 
Charles W. Scovel, Pittsburgh: M. A. 
Carroll, Oshkosh; H. F. Brown, Ames, 
la.; F. L. Wright, Scottsbluff, Neb.: Ed- 
win S. Jewell, Chicago; E. S. Emmert, 
Muskogee, Okla.; Perry H. Evans and 
Henry F. Norris, Milwaukee. 





SMASHING RECORDS. 


Hartford Life Looming Up Big During 
1912—Company Enters New 
Hampshire. 


The issued business of the Hartford 
Life for the month of June amounted to 
$1,953,322. Thus the coveted “Two Mil- 
lion Mark” almost became a realization. 
The offered business was considerably 
in excess of $2,000,000, and the paid-for 
business for the month went beyond $2,- 
000,000, 

The paid-for results for the first half 
of 1912 were greater than the record for 
the entire year 1911, being over $6,000,- 
000. 

The aim of the management is to pay 
for $15,000,000 during the present year 
and Vice-President Lawrence is sanguine 
that the desired goal will be reached. 

Notwithstanding the satisfactory re- 
sults for June, the month of July start- 
ed off with 126 applications approved 
and issued business of $280,000, the larg- 
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est day ever experienced by the com- 
pany, and the succeeding days have 
been most satisfactory. 

The company has received a license 
to do business in New Hampshire, and 
is represented fin that state by H. W. 
Brooks with headquarters at Manches- 
ter. Mr. Brooks has a progressive agen- 
cy organization writing accident insur- 
ance but proposes giving a large share 
of bis time to the Hartford. 





FOR COMPLETE PROTECTION. 


John M. Boggs Tells of Benefits to 
Agency Force Through National of 
U. S. A. Deal. 

In announcing the purchase of the 
Pittsburgh Casualty Co. by the National 
Life of U. S. A. of Chicago, mention of 
which was made in our issue of last 
week, and his intention to enter the ser- 
vice of the latter institution, John M. 
Boggs, secretary and general manager 
of the Pittsburgh Casualty, says in 

part: 

“The writer’s views on complete pro- 
tection, i. e., accident and sickness in- 
surance to protect the value of insured’s | 
time, and life insurance to create an es- | 
tate for those dependent upon him are} 
known to all of our representatives. In 
order to place you in a position to cater | 
to the demands of the public in this re- | 
spect, thereby providing the means 
whereby you may largely increase your 
income, we have taken the step as out- | 
lined above. } 

“The National Life writes life, acei- | 
dent and health insurance; is a reput-|! 
able, progressive company with assets 
of $9,600,000, and capital and surplus 








amounting to $1,402,000.” | 











ILLINOIS LIFE INSURANCE (O 
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WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 








Life Insurance and Texas 








Texas has more than four million people. made up of 
home grown population and the best se I 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address-- 


JAS. A. STEPHENSON, President 
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of the Premium Income received in 1910, renewed in 
Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 


‘v's ‘NM *‘SIONINNMI 








SALVIS GZBLINN 














ns no! “ 
~~ _. WILLIAM T. SMITH, SECRETARY | 
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“ Pre-eminence in Benefits to Policyholders ”” The Watchword. 


THE MUTUAL LIFE 


Insurance Company of New York 


Paid to Policyholders in 1911..... 
Received from Policyholders in 1911............. 


Excess of Payments over Receipts 
PAID DIVIDENDS IN 1911 
$13,631,857.73 
APPORTIONED FOR DIVIDENDS IN 1912 
$15,146,685.72 
MUTUAL LIFE AGENTS MAKE MOST MONEY 
BECAUSE 


MUTUAL LIFE POLICIES SELL MOST FREELY 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 





$57,353,726.13 
55,582,183.20 


- $1,771,542.93 


New York, N. Y. 


























July 11, 1912. 





THE EASTERN UNDERWRITER 5 








WHERE 10 FIND PROSPECTS 


BEWILDERED. 





DS FOR THE 





Pacific Mutual Points Out Sixteen Chan- 
nels Which Give Promise of 
Applications. 





Where shall I go to secure an appli- 
ition? This is a perplexing question 
hich has been the cause of more loss 

i time than any other to the average 
olicitor. Yet successful life insurance 
alesmen Claim that there is no need 
‘or being without “timber” to work 

pon; that “pay dirt” ever exists for 
iose having the persistency and other 
culties of the prospector worthy of 
ie name. 

Here in New York, one progressive 
eneral agent makes a specialty of con- 
entrating on various trades, in which 
ase the directory furnishes an ample 
upply of names and the arguments may 
e prepared for use in a campaign ex- 
ending a month or more. 

Others keep in touch with the list of 
varriage licenses published from time 
o time; mortgages recorded and real 
state transfers. 

In its current official organ, the Paci- 
ic Mutual Life names sixteen sources 
rom whence agents may reasonably ex- 
ect to find applications. To follow the 
uggestions offered would mean system- 
tie effort and this alone must be pro- 
uctive of results. The suggestions re- 
erred to are given herewith: 

1. Among men about to enter wpon 
ome new business enterprise. 

2. Among men who have just been 
promoted to a more lucrative position. 

3. Among men who have just conclud- 
ed a piece of profitable business. 

4. Among men who have just fallen 
eir to some money or property. 

5. Among men about to mature a 
policy of insurance. 

6. Among the present policyholders 
of the Company who should increase 
their insurance. 

7. Among recent graduates in law, 
medicine, ete., etc., for whom a good 
policy will be one good way to start 
their professional career. 

8. Among men who have just married 
yr are about to marry, 

9. Among business men who are en- 
joying prosperity, professional men who 
are sueceeding, farmers whose pros- 
pects for a large crop are good, mechan- 
ics who have steady employment and 
are earning good wages. 

10. Among strangers who have just 
moved into the community to stay. 

11. Among men whose insurance age 
is about to change. 

12. Among the friends and members 
f a family in which a death claim has 
just been paid. 

15. Among the friends of the prospect 
that has just been written for a policy. 

14. Among men who have just had an 
acdition to the number in the family. 

15. Among young men and women 
who are just beginning to earn their 
own living and who should be impress- 
ed with the importance of beginning 
right by cultivating the saving habit. 

16. Among that large class of young 


people who are just attaining an insur- 
able age and who will get the maximum 
benefit out of life insurance by insuring 
now. 

While the above classes always fur- 
nish a good hunting-ground for the 
agent, he should always be on the alert, 
remembering that he may start up game 
at any point, and that “the least likely 
place is often more likelier than the 
most likeliest.” 





AMONG THE COMPANIES. 





Old Line Bankers Life.—This sterling 
Lincoln, Neb., institution, now a quarter 
of a century old has over $5,300,000 of 
its assets in farm mortgages. Returns 
from investments, together with econ- 
omy and efficiency of its management 
has enabled this company to make most 
remarkable surplus settlements with its 
policyholders. John H. Humpe of Lin- 
coln, Neb., carried policy No. 1,941 for 
$1,000, twenty payment life, deferred 
dividend plan. The total premiums paid 
were $539.80 and the settlement as fol- 
lows: Reserve $474.59; surplus $471.27, 
or a total cash payment of $945.86. 





The Preferred Life of America of 
Grand Rapids, Mich., has taken over the 
Finnis Mutual Life of Hancock, Mich., 
carrying insurance of about a half mil- 
lion dollars and will establish a Finnish 
department with Charles J. Toldon of 
Hancock in charge. 





The Northern Assurance Co. of Mich- 
igan, in addition to giving two auto- 
mobiles as prizes for the largesi 
amount of business written by its field 
force during the present year, has ar- 
ranged a contest for the first six 
months ending July 31, when five 
prizes will be awarded to the five 
largest producers, the highest being a 
diamond, valued at $150. 





The Pacific Mutual Life held its an- 
nual summer outing for the home office 
force at Catalina Island this year, it 
being the sixth annual gathering. The 
combination of the sail down to the 
island and the water and land sports 
and amusements of Avalon Bay made it 
an ideal outing. 





The Meridian Life of Indianapolis, 
wrote in the first five months of this 
year $3,984,410, which is an increase 
over the same period last year of more 
than 26 per cent. On June 1 the assets 
of the company passed the two million 
dollar mark showing an increase in the 
five months of $82,130. The total in- 
surance in force on June 1, was $22,134,- 
879. 





On July 1 the Michigan State Life of 
Detroit discontinued the issuance of 
joint life policies on the G. A. D. form. 
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Insurance in Force Increase in Surplus in 
Over $14,000,000 Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition: awaits a few live managers 
who can produce the business 


Write the Home Office at Once 








This Company issues policies which grant the insured 
COMPLETE PROTECTION against all the adversities 
affecting life or health, and which provide Indemnity for 

DEATH FROM ANY CAUSE 

PERMANENT TOTAL DISABILITY 


——AND — 
DISABILITY RESULTING FROM ANY SICKNESS 
OR ANY ACCIDENT 


For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








The Great Western Life Insurance Company 
of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 
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INVESTING INSURANCE FUNDS 


HURRELL ADDRESSES BANKERS. 





Attorney for Life Presidents’ Associa- 
tion Speaks Before South Carolina 
Convention. 





Alfred Hurrell, attorney for the As- 
sociation of Life Insurance Presidents, 
spoke to the convention of the South 
Carolina Bankers Association which 
was held at Sullivan’s Island, Friday, 
on the subject of investments with 
special reference to the investments ot 
the life insurance companies. Touch- 
ing on the subject of compulsory in- 
vestment he said: 

“Some years ago a State with plenty 
of valuable resources and in need of 
money for its development, went to the 
extreme in its anti-trust frenzy, of 
passing a law which made it impossible 
for the reputable and solvent fire in- 
surance companies to do _ business 
therein and for several years the 
citizens owning property could not 
secure decent insurance upon it; thus 
property was left unprotected or poorly 
protected at the risk of the owners in- 
stead of fire insurance companies, and 
investors in mortgages could not secure 
as the additional and usual collateral, 
fire insurance policies in which contfi- 
dence could be placed, with the conse- 
quent result that money went elsewhere. 
True, conditions became so bad because 
of the situation thus forced that the 
State was compelled to modify the 
law and while many of the companies 
returned, it will take years for the State 
to out-live the damage done its reputa- 
tion by its hasty and ill considered 
action. 

Compulsory Investment of Reserves. 

“Many cases could be cited, did time 
permit, to illustrate what | mean when 
I say that the attitude of the people 
of a State is one of the determining 
factors in influencing capital to come 
or stay away. A concrete example of 
this truth, occurring within life insur- 
ance circles, is furnished by the history 
and results of certain legislation in 
Texas. I refer to the statute of that 
State commonly known as the Robert- 
scn Compulsory Investment Law. Here 
was a legislative attempt, as the name 
of the act implies, to compel invest- 
ments in local securities, to use legal- 
ized force in the gentle art of market- 
ing its promises to pay. Not content 
with the steady but sure processes of 
the law of supply and demand, and a 
sturdy reliance on the value and at- 
tractiveness of its resources to influence 
fuvorably and in a natural way, the flow 
of capital to it, the State embarked upon 

coercive policy which its advocates 
claimed would increase the volume of 
investments at once. Let us see what 
happened. 

Exodus From Texas. 

“The requirements of the law im- 
mediately forced twenty-three of the 
best life insurance companies in the 
country out of the State. This action 
pieased the stock jobber and the insur- 
ance company promoter, as it gave 
them the opportunity which they very 
thoroughly improved, to reap a golden 
harvest in the fields thus advocated. 
The politicians, however, not realizing 
in their blindness that they were kill- 
ing the goose that laid the golden eggs 
in their impulsive desire to gather them 
all at one fell swoop, and who had not 
really intended to give the State such 
adverse advertising as these with- 
drawals did give it, set up the hue and 
cry that the action of the companies 
was not taken in good faith but in 
a spirit of revenge and retaliation. 
They could not see what has been seen 
more clearly since, that the question 
was national, not local, and that the 
companies could not temporize with 
such a law in one State unless they 
could live and successfully operate 
under it in every State in the Union, 
were this same law adopted. With the 
exit of the companies, went the greatest 
opportunity Texas ever had of enjoying 


a strong, steady and what would have 
been an increasing flow of money to 
it for its development. Instead ot 
realizing what it had, the State de- 
liberately blocked the channel through 
which investments were coming to it, 
and deflected the current into the near- 
by States of Oklahoma and Louisiana 
and elsewhere.” 

After explaining the purpose and use 
of life insurance reserve funds, and 
showing how they are all eventually 
returned to policyholders or beneti- 
ciaries, Mr. Hurrell continued: 

Right of Policy Holders to Borrow. 

“No policies can be issued without 
the approval of a supervising depart- 
ment, and under the requirements of 
present law and practice, no policy can 
be issued unless it contain a provision 
whereby the policyholder can borrow 
an amount substantially equal to the 
reserve upon his policy at any time 
after the second or third year of pay- 
ment, or receive it on a surrender ot 
the policy. This right of borrowing at 
a specified rate of interest is given 
him absolutely in the standard policy, 
with which you are all familiar. The 
situation then, is that any person hold- 
ing a policy in any legal reserve com- 
pany, has but to make application to 
the company, to secure the loan of an 
amount of money substantially equa! 
to the reserve held against the policy: 
he can have this money not as a matter 
of favor, but as a matter of right. This 
is the contract entered into between 
the parties when the insurance is writ- 
ten. If it becomes necessary or de 
sirable, he can have the use of the re- 
serve himself, and if he dies before the 
reserve is replaced the company pays 
the face of the policy, deducting the 
amount which he has in this manner 
drawn in advance. 

“The advocates of compulsion do not 
feature this present right of policy- 
holder to use the reserve, when they 
are urging their doctrine of ‘Keep r¢ 
serves at home.’ The reason the soft 
pedal is put on in this part of the 


piece, is because these rights of polic) 
holders under existing law make pos- 
sible the consummation of the idea 


contained in the slogan, if the polic 
holders, the persons who create the re 
serve funds, so desire. Reserves can 
be kept at home now if policyholder 
sv will. An understanding of this simpl« 
truth presents a serious obstacle in 
the working up of that aggrieved public 
scntiment so essential for the adoption 
of legislation of the kind proposed 
False Cry in the South. 

“Tf what I have said concerning 
policyholders’ rights is true, and it 
cannot be disputed, whence comes the 
demand for compulsory § investment 
legislation? It cannot be from these 
policyholders who now have the right 
to borrow their reserves and invest it 
in the State. We must look elsewher 
to find the source. It may come 
certain points from a certain class ot 
competitors who would gain by stirring 
prejudice against the companies of other 
States, or from those who have no part 
in the creation of the reserve funds 
the neighbors so to speak, who desirs 
to use the policyholders’ money. 

“No matter, however, who is respons- 
ible for the agitation, the false ery con- 
tinues that the South is being drained 
of its resources, because its citizens in- 
sure in companies of their choice. 

“To the credit of the legislators of 
this state be it said that whenever this 
species of legislation has been proposed 
to them, they have after a full discus- 
sion and consideration, rejected it. I 
take it, however, that it may not be 
amiss in this presence to show that 
aside from the considerations of con- 
servative State policy, the figures in the 
case abundantly sustain their judgment. 
If they have acted wisely in the matter, 
certainly it is meet that they should 
have the moral support of substantial 
business men like yourselves, who, like 
them, have the welfare of the state very 
much at heart. 

Life Insurance Returns In S. C. 


“In an endeavor to find out what the 
i 


actual trend of business transactions in| 
life insurance is in South Carolina at 
the present time, I have compiled sta- 
tistics from 20 of the 39 life insurance 
companies doing business in the state 
for the year 1911. These companies 
have over 82 per cent. of all the insur- 
ance in force of all the companies now | 
in the State. The combined figures for | 
those 20 companies are as follows: 
Total premiums collected in 

S.C. during 1911 ......:. $3,698,132.53 | 
Losses paid as reported to 
| 
| 
| 


B.. 4. SRR. TOE: a tctacaaes 1,161,940.17 | 
Dividends, surrender values 
and all other payments to 
policyholders, not includ- 
ed in report to Dept. 
Amount of loans to policy- 
holders Dec. 31, 1911 
Amount of loans to policy- 
holders Dec. 31, 1910 


655,601.13 
1,144,512.73 


3,610,738.56 


Increase in loans to policy- 
holders during year ..... 533,774.17 
Total paid to and loaned to 
policyholders ........... 2,351,315.47 | 
Returned to 8S. C. citizens 


by way of taxes and fees 
aid to State and munici- 


71,160.15 


Paid out to citizens of S. C. 
for accommodation and 
service of S. C. policy- 
holders, as office rents, 
commissions, medical fees 
nd office expenses ...... 
Loaned to S. C, citizens dur- 


1911 or eal estate 


684,721.43 


989,500.00 





Purchased during 1911 S. C. 
State, county and munici- 
i: eee 275,672.50 


Purchased uring 


nds of S. C. Corpora- 








tions whose property is 

wholly in State ......... 220,437.50 
Purchased during 1911, 
bonds of Interstate rail- 
roads, amou figured im 
oportion to S. C. mile 

xe, less amount of such x 

boncs sold or matured 736,127.19 
Total amount paid out or in- 
ested in State during 

ear 1911 sat ; ..- 5,828,935.24 
Amount paid out and invest 
, 1 State in excess of 
niun receipt from 

Sta Oe i Se oe 1,630,802.71 

These figures show that so far from | 

South Carol veing drained of its re 

sources by the life insurance companies, | 

actually re ing at the present 

time a great deal more money than the} 


people of the State are paying. 
Investments In Railroad Securities. 


“What becoines, then, of the argument | 


that tio secure consideration at the 
hands of these companies, force is ne 
cessary? The first suggestion you may 
ae n answer is that we have included 
n our tabulation of investments, the 
securities o some corporations which 
the propose to exclude, such as the 
vonds of Interstate railroads. The ad-| 
\ ( pulsion will tell vou thaé 
he only investments in corporation se 
es which should be recognized are 
these of domestic corporations having | 
all their property in the State, or rail- | 
having their termini within it. | 

Ir ther words, no matter how much 
yroperty or mileage a railroad has in a 
State, no matter how it may be assist- 
ing in its developrent, no matter if in 


the improvement and extension of the 
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ome Life's 
rosperous 
Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’c) Chron.” 1-27-12, 
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"OF PITTSBURGH 


WRITE FOR INFORMATION, 





























UNEXCELLED IN 
Favorable Mortality 


—aND— 


Economy of Management 


THE 
Provident Life 





AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
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system it will bring better facilities for 
transportation and communication and 
give new values to hitherto unreached 
territory, if it is of an interstate char- 
acer, that is, if in its business of bring- 
ing goods to you from beyond your bor- 
dess and of carrying the produce of your 
fa: us and factories to people elsewhere, 
it _rosses State lines, if it is one of the 
in.'rumentalities of commerce which 
he vs knit you and your interests with 
these of the other States of this Union, 
it 's to be, tabooed, and treated as a 
sp-cies of foreign devil whose securi- 
are worthy of nothing at the hands 
of the State, but militant contempt. 
These words may seem emphatic, over- 
drawn, but I am merely stating in my 
way what is contained in the Rob- 
erivon law of Texas, and what is one 
of tue articles of the creed of those who 


wish that law adopted elsewhere. That 
statute and every bill which has been 
presented on the subject of compuisory 
investment anywhere has refused to 
recognize as local in any sense on a 
pro rated basis or otherwise, the securi- 
ties of inter-state railroads doing busi- 
ness in the home State. 





“SCUTTLING THE SHIP.” 


Reserves In Life Insurance Compared 
With Value of Bottom To 
the Vessels. 


Apropos of the sinking of the Titanic, 
a disaster which was made possible be- 
cause the bottom of the vessel was not 
sufficiently strong to withstand a col- 
lsion with an iceberg, the editor of 
ihe Union Central Advocate, compares 
the bottom of a ship in its relation- 
ship to the vessel with the reserve as 
the sustaining force of life insurance. 
As there are various ways of scuttling 
a ship, the writer points out that it 
is possible to weaken the security 
forded by a life insurance policy. 
quote: 

“The most vital provision of insuracne 
is the protection it affords. Dividends, 
loan and cash values, etc., are import- 
ant though secondary conditions. The 
consideration of these latter policy pro- 
visions is apt to lead the insured to 
overlook protection—the real purpose 
of life insurance—and, because of some 
real or fancied need, to avail 
of the policy loan provision, by borrow- 
ing all or part of his policy reserve. 

“The reserve bears the same relation 
to insurance as the bottom of a ship 
does to the vessel itself. As the pre- 
servation of the ship’s bottom intact 
is necessary to the safety of the voy- 
age, so is the maintenance of the policy 
reserve necessary to the future safety 
of life insurance. 

“Anything that attacks the reserve 
hazards the insurance. 

“Policy loans weaken, and in the 
greater number of instances by the 
inflow of interest and additional loans, 
completely destroy the reserve and ter- 
mMiinate the insurance. 

“The argument that induces us to 
secure life insurance is the undeniable 
proposition that it is the only known 
mieans of guarding against the hazard 
of premature death. Then what argu- 
ment can we offer for making our life 
insurance itself a hazard by placing a 
policy loan against it? 

“None of us would even consider 
embarking on a voyage across the sea 
— no better protection than a scuttled 
Snip. 

“Exercising the same wisdom let us 
refuse to embark on the voyage of life 
with no better protection for our fami- 
lies than life insurance scuttled by a 
policy loan. If the loan is already 


af- 
We 


himself 


Made, the only thing to do is to buckle 
down with a determination to wipe it 
out and once more make our insurance 
8ea-worthy.” 





WHY THE INCOME POLICY? 


A BARRIER AGAINST FRAUD. 
The Travelers Tells Some of the Rea- 
sons That Account For Its Great 


Popularity. 


The development of the monthly in- 
come policy since its introduction a 
comparatively short time ago, is one of 
the most interesting things to the life 
insurance observer. The .reasons for 
its popularity are deep seated in the 
desire for protection and security in 
the family and have demonstrated that 
this policy at least, is filling “a long 
felt want.” In telling some of the rea- 
sons for the advent of the monthly in- 
come policy, the Travelers Insurance 
Co. says: 

It has become proverbial that it is 
far more difficult to keep money than 
to make it. The amount lost in um 
successful but legitimate ventures, and 
in fraudulent promotions and embezzle- 
ments amounts to fifty per cent. of the 
total savings of the public. 

Post Office authorities have recently 
put an end to frauds which had al- 
ready cost the victims over $80,000,000 
and these frauds were only a small 
part of the many perpetrated. It is 
estimated that in the city of Hartford 
alone the loss by swindling promoters 
reaches a total of $50,000 a year and 
unsuccessful but legitimate ventures 
over $100,000 a year during the last 
ien years. 

As a writer in a recent number of 
the Outlook regarding frauds: 

“It seems to be only necessary to 
hold out some alluring promise of im- 
possible profits to secure a good living 
through the mails. Mining shafts which 


says 


were never sunk, ore which was never 
brought to the. surface, enormous 
plants which are purely imaginary, 


form an attraction which to many good, 


honest, but dull minded people seems 
irresistible. Any clever scoundrel 
who will promise thirty per cent. in 
six months, or a hundred and twenty 
per cent. in a year, has only to hire a 
small room, put in a desk, and open 
his morning mail in order to live like 
a millionaire.” 

This loss from frauds falls particu- 
larly heavy upon people of moderate 
means, and more especially upon 
women, for the easiest prey for the 
pursuit of financial sharks are women 
with some property, and particularly 


those who have just received insurance 
money. 

Some ago the Travelers inves 
tigated as to the amount of insurance 
money paid to women and found that 
three-fifths of it had been lost in un- 
wise investments, and the fool friend 
was almost as accountable for the loss 
as the swindling promoter. 

It is because of this condition ot! 
affairs that we placed upon the market 
the Monthly Income Policy, which 
gives the largest possible income in 
proportion to the cost of any insurance 
policy, and which on account of its be- 
ing paid monthly, conforms with the 
habits of women who receive from 
their husbands an allowance to run the 
house, payment by the month instead 
of in a lump sum, largely increasing 
the amount of benefits, since the inter- 
est earned during the whole period otf 
payment contributes to the total return. 

We believe that this policy more 
than any other is bound to grow in 
popular favor. It is insurance for home 
protection, a certain income absolutely 
safeguarded from promoters, swindlers, 


years 


unwise ffiends, and the possibility of 
investment mistakes. 

STATE INSURANCE PLAN. 
Wisconsin to Launch Its System on 


August 1—Rates Not Yet 
Announced. 

On August 1 the State of Wisconsin 
will begin issuing policies in its State 
insurance project. Applications are 
now being received for policies to be 
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Wisconsin Insurance Commissioner | 
calls “the model life insurance plan,’ 
ing when cncough are received to war- 


rant the issuance of policies the State | 
will begin its State-owned insurance 
business. 

What the outcome will be on the! 


business of 
lematic. 
ince IS §& 
be 
the 


regular companies is prob- 
The rate of the State insur- 
ill to be announced, and unii! 
compared with the present 
insurance companies have 
little to say. It is well known, however, 
that leading life insurance companies 
have no fear of even a State bemg 
abte to furnish life insurance at a2 less 
than policyholders now receive it. 


it can 


rates 


cost 


EQUITABLE AFTER’ BIG_ LINE. 
New York Department Numbering 10,-| 
000 Men Negotiating With Society 
for Contract. 


The Equitable Life is carrying on 
negotiations for one of the most im- 
portant contracts in its group insur- 
ance department that has yet been 
made, It involves insuring the members 
of the New York police department, 
which number about 10,000 men. Ne- 


eotiations are practically closed for one 
ot the groups within the department, 
the Traffic Squad, and the matter is 
now before the Lieutenants’ Association 
and the other police benevolent organ- 
izations. 

No particulars 
to the amount of 


are yet available as 
insurance that would 
be involved if one or more of the police 
take up the group insur- 
ance plan, but if the whole department 
is brought under the plan, which now 
likely, it is estimated that the 
of insurance would reach an 

of between $12,000,000 and 


associations 


seems 
amount 
sregate 








$15,000,000. The amount depends upon 
the decision of each association as to 
whether to have a limit of one year’s 


salary or more. The cost per individual 
is also a matter that would depend 
upon statistics concerning the member- 
ship of each of the police associations, 
ages, etc., that have not yet been pre- 
pared for all of the associations. It 
has been stated that $15 per $1,000 of 
insurance would be a fair approximate 
rate, making the annual total premium 
for the entire force $150,000. 

The contracts of the Equitable under 
the group insurance plan will be made 


with the different police benevolent 
associations by a blanket policy, but 
under the plan each man will receive 

certificate showing the amount for 
which he is insured under the blanket 
policy. 


The risks under these policies would 
be especially good because they are all 
picked men. They are constantly being 
recruited also by young men and this 
it is claimed would keep the rate prac- 


tieally stationary. 
Mortality Favorable. 
The mortality of the Missouri State 


Life for the first six months of 1912 was 
some $45,000 more favorable than that 
of the same period of last year, notwith- 
standing the expectancy was $10,000 
greater. The Melson-Hoyt management 
of the St. Louis corporation is certainly 
bringing it to the front among the insti- 
tutions of the middle west 

PUT YOUR HOUSE IN ORDER. 

(Continued from page 3.) 
away in pigeon-holes and desk draw- 
and trunks, remove all rubber 
bands, tapes, string and envelopes, 
straighten out all folded papers, 

In other words, do not confine mod- 
ern business methods to office prac- 
tice. Put your house in order! Let 
the protection which you have given to 
your family extend beyond the grave. 
Let the catastrophe of your death be 
minimized as much as possible by prac- 
tical forethought now and save your 
family a vast amount of trouble at a 
time when they will have trouble 
enough in any case.—William Frederick 


ers 
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FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1912..... $58,440,118.63 
Liabilities.............. 53,858,811.65 
Surplus 4,581,306.98 


Alfred D. Foster, President 
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EDWARD W. ALLEN, Manager 
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and First Year Commission and a 
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To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 
ADDRESS: 


Howard C. Wade, Sup’t of Agents 








The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, ete 

These are effective helps with intelli- 
gent prospects. 


Separate Territories to Agents 


pONG CONTRACTS—FAIR TERMS 
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; HINTS TO BUSINESS GETTERS. 


Neither business nor the 

GoldenAge world have room for 
of Life the pessimist, the fel- 

Insurance. low who is always ex- 


plaining the reason why 
things cannot be accomplished. This 
is an optimists age, with a boom in 
every direction; especially is this true 
of the life insurance business. Listen 
to what J. L. Babler, manager of 
agencies for the International Life, has 
to say on the subject in “Lifeman”: 

“If you’ve been in life insurance for 
ten years or longer, I need not tell you 
that this is the ‘Golden Age’ of our 
business—you know it yourself. But 
the point is, do you fully appreciate the 
situation? Do you take into account 
the greater possibilities arising out of 
a constantly increasing demand for life 
insurance? Do you consider the ad- 
vantages you enjoy over lifemen of ten 
years ago? Do you realize the practice 
of life insurance is advocated by the 
entire professional and business world? 
Have you pondered the thought that. 
as an investment, that as a method of 
self-compelled saving, life insurance is 
esteemed more highly by the public 
than any other system? Do you appre- 
ciate that life insurance agents have, 
as a class, risen in public esteem above 
any level previously occupied by them? 

“Take up the questions here pro- 
pounded and sift them in your mind. 
See if you do not conclude that this is 
indeed the ‘Golden Age’ of life insur- 
ance; that every condition of the socia! 
and business world is favorable to your 
success; that life agents who are work- 
ing earnestly and intelligently are mak- 
ing more money than ever before; thai 
the solicitor of life insurance applica- 
tions of this day enjoys public confi- 
dence to a degree that makes him an 
advisor and welcome visitor in the 
offices of business and professional men 
of the highest rank; that the public 
has accepted the fact that life insur- 
ance companies are the safest, best 
managed and hence most trustworthy 
institutions in the world; that for rea- 
sons too numerous to mention the busi- 
ness is susceptible of expansion beyond 
the dreams of agents of ten years ago; 
that colleges and other educational in- 
stitutions teach life insurance; that col- 
lege graduates and men of all the 
learned professions are being attracted 
to the business of life insurance; that 
the rank and file of agents is constantly 
being elevated; that the man without 
capital, who is ambitious and prepared 
for the work, finds in life insurance a 
wider and more promising field for suc- 
cessful and profitable employment of 
his talents than in any other line of 
business on earth. 

“Now, then, liefmen, why should you 
not feel strengthened and encouraged 
over the future outlook when you take 
into consideration the vastness in pos- 
sibilities of your business? 

“This talk is not speculative. It is 
based upon actual conditions—facts. 
Look about you and you will discover 
that there are more men—high-grade 
men, too—making good incomes from 
soliciting life insurance than at any 
other period in the history of the busi- 
ness. 


“It’s a grand time, a glorious time— 
everything is auspicious—for men of 
grit, energy and ambition to lay founda- 
tions for permanent, dependable life in- 
comes in our line of work. The only 
essentials are preparedness and the will 
to do,” 

- 


So many people now-a- 
days are talking and 
writing about the high 
cost of living that I am 
tempted to ventilate my own ideas on 
that economic subject, but will not so 
inculge myself or inflict you further 
than to call your attention to the fact 


High Cost 
of Living. 


that the price of one of the greatest 
necessities of life has not gone up, 
but, on the contrary, has been lowered, 
says Gail B. Johnson, vice-president of 
the Pacific Mutual Life. That neces- 
sity is insurance. Almost if not every 
variety of insurance is cheaper than 
ever before. Especially is this true of 
life and accident insurance. While the 
premium rates have remained practi- 
cally stationary, the added benefits and 
large dividends to policyholders have 
materially lessened the cost. Gradu- 
ally the old old line companies have 
determined wherein more could be 
given for the same premium, hence 
specialiy beneficial features to the in- 
sured have been added from time to 
time. In this day of so-called “Speciai 
Privilege to Big Interests” it is healthy 
to remember that with respect to in- 
surance it is the people—the common 
people, if you please—who receive the 
special privileges. Take as an example 
the total and permanent disability 
feature of the Pacific Mutual policies. 
We are paying out considerable money 
every year by reason of that extra 
benefit in our policy contracts, and 
yet it doesn’t cost the policyholders 
an extra premium. Let me say right 
here—though I have said it many 
times before—that this feature is not 
apprciated by you gentlemen in the 
field as much as it should be, and 
therefore you do not talk it enough. 
I am constantly meeting agents of 
our company who tell me they have 
never put emphasis on that great 
special benefit. In refreshing contrast 
to such indifference to the merit of 
our policies is a case which came un- 
der my observation recently in North 
Dakota. (An official in the university 
of that State had told Mr. Hirsch- 
mann that he had no family and only 
himself to care for, and therefore did 
not need life insurance. He let it 
out, however, that there was one con- 
tingency of life that really worried 
him, to-wit: He might lose his earn- 
ing .ability by becoming disabled. Of 
course he was promptly informed that 
our policy would take care of that 
contingency and he forthwith paid for 
a good-sized policy. Thus we gave 
him the valuable thing he wanted in 
addition to the life insurance and all 
for one regular premium. Going back 
to the subject of high cost of living, 
have you thought how much more 
necessary our modern conditions have 
made it that men should carry protec- 
tion against the vicissitudes of life? I 
need not elucidate that thought. Just 
turn it over a few times in that brain 
of yours and then go out and apply it 
to your prospects. 

s 


Premiums are due on a 


Days specified date. The value 
of of the grace privilege is in 
Grace. covering an inadvertant or 


i unavoidable delay in prem- 
lum payment since it permits an inter- 
val of 13 months between two premium 
payment dates. But unless the policy- 
holder makes his next payment on its 
due date, i. e., at the end of 11 months, 
he is in as great danger of lapse as if 
the grace privilege did not exist. Un- 
doubtedly many lapses occur because 
policyholders forget that they have al- 
ready used up their grace and that the 
privilege of a 13 month interval can be 
enjoyed but once unless a subsequent 
premium is paid on its due date. Policy- 
holders should be urged to pay their 
premiums on the due date, thus retain- 
ing the grace period for emergencies. 


ses 
L. Samuel, General 
A Novel Manager, Oregon Life, 
and Graphic Portland, says: “Let 
Illustration. me suggest some new 
working tools for the 
year 1912. In your right-hand vest 


pocket I want you at all times to have 
a dollar, a fifty-cent piece, a twenty-five- 
cent piece, two ten-cent pieces and a 








OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force $20,000,000.00 
Capital, Surplus and Reserv 3,000,000.00 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 
If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bidg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D., LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Embiem of Sound Insurance 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 
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Incorporated 1851 


BERKSHIRE 
Life Insurance Co. 


PITTSFIELD, MASS. 


HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 


W. D. WYMAN, President 
RENEWAL CONTRACTS. . 
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Its policies which are issued 
at low rates, contain 
many liberal 
privileges. 


Correspondence Invited 
W. S. WELD 


Superintendent of Agencies 


What Do You Want? 
Where Can You Work? 


SEE IF WE CAN SATISFY 


YOU 


Non-Participating 
and Participating 


NEWEST FORMS 
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e-cent piece. Under no circumstances 
rmit yourself to be without these 
jis any more than you would be 
hout your rate book, and no matier 

w much you want to buy something, 
't buy it with these tools. If neces- 

y, punch a hole through every one so 

t no man will accept them as money. 
Don’t talk about the amount neces- 

s: y tO pay a year’s premium. Cut out 
table which I am giving you here- 

y th and paste it in the back of your 


re book. Look at it occasionally so 

i will photograph itself on your mind. 

ya will then be able to recollect in- 
itaneously : 

$ ‘5 a day produces $ 18.25 in a year. 
0 a day produces 36.50 in a year. 
5 a day produces 654.75 in a year. 
‘0 a day produces 73.00 in a year. 
‘5 a day produces 91.25 in a year. 
0 a day produces 182.50 in a year. 
5 a day produces 273.75 in a year. 
1) a day produces 365.00 in a year. 


Assuming that a man is 35 years old 
ail you are trying to sell him a partici- 
puiing 20 Payment Life policy fer $1,- 
i J—instead of telling him that his 
premium will be $36.50, dive into your 
vest pocket and produce a_ ten-cent 
piece, lay it before him and tell him 
that much a day will protect his family 
to the amount of $1,000 for one year. 

Lf you are trying to sell him a $2,- 
0\\ policy, lay two ten-cent pieces be- 
fore him and tell him that much a day 
will protect ‘his family to the amount of 
$2,000 for one year. You will find this 
a wonderful help, but you must always 
have these coins in your vest pocket so 
you can produce the one you want in- 
stantaneously in order to _ illustrate 
your case. Don’t put these coins where 
you will have to fish them out of a 
purse Or where you will have to hunt 
for them. The right coin must come 
forth like a flash when wanted. Vary 
your talk for the man who is big enough 
for a $5,000 20 Year Endowment policy. 
If he happens to be 47 years of age, it 
will be much easier to interest him by 
laying a 50-cent piece and a 25-cent 
piece before him and call his attention 
to it that this much put away per day 
will give to him $5,000 and all the ac- 
crued profits in cash when he is only 
Don’t talk about death. Be an 
optimist. Show him how he will enjoy 
this money when it comes due. 

“I have tried this scheme and recom- 
mend it ag absolutely good, providing 
you familiarize yourself with the table 
furnished herewith so you can tell off- 
hand how much each coin produces in 
a year and have the coins on hand so 
you can produce them at once when 
wanted. Possibly you have never 
thought that 5 cents a day will carry a 
non-participating Ordinary Life policy 
at the age of 29.” 


a a 
The death claim always 


bi. 


Value has been and probably al- 
of Death ways will be one of the 
Claims. strongest arguments that 


can be used on a prospect. 
With proper delicacy and tact it can be 
brought home and made an unequalled 
“clincher.” A writer states the matter 
succinctly in The Prudential Record as 
follows: 

The Ordinary death claim, properly 
explained and discreetly exploited, is 
the strongest argument you can use in 
your canvass for sound business. When 
« claim matures on one of your own cus- 
tomers, don’t consider the loss of your 
commission; it is of small moment com- 
pared to the real permanent value which 
accrues to you in your quest for more 
business. 

The destiny of every policy that is 
kept in force is to become a claim soon- 
er or later. That is the reason for its 
being; it is the fulfilling of its mission, 
and without which it is a thing incom- 
plete, Hence with every paid claim we 
lave the perfect example of its practi- 
cal and far-reaching utility. 

Insurance is a legitimate expense, 
reckoned in our domestic and commer- 
‘ial economics in the same manner as 
‘ood, shelter or clothing, and death 
shows the justification and proof of 


this statement. 
is very like a man’s house. A certain 
sum must be expended periodically for 
paint, repairs, etc., not to increase the 
value of that house by the amount of 
that expenditure, but to preserve the | 
value and prevent deterioration. So} 
with our policy; the continuance of the 
premium payments does not increase 
the amount of insurance, but it pre- 
serves that value which was there from 
the beginning. ‘No careful man con- 
siders the up-keep of a house in any 
other light than as a sound conserva- 
tive investment, This is good and} 
right, preventing decay and destruction 
of your assets, and preserving them at | 
full value to the time they shall be! 
called upon. Then they will not ad 
found wanting. 

The writer once obtained an appli- | 
cation from a gentleman nearly a year | 
after the company had paid a claim 
upon his mother, and this because the | 
son recognized the value of that in- 
surance and appreciated the careful at- 
tention given in preparing the proofs 
of death. 

Death brings many cares and duties, 
but the beneficiary will never forget 
any consideration received from you | 
gentlemen of the field at that time, and | 
though you may not get immediate re-| 
turns, you may be sure that your per- | 


sonal efforts have not been thrown | 
away. 
o.@ 28 | 

Keeping down the lapses 

Guarding is a factor in the making | 
the Lapse of a successful life in- 
Account. surance man second only 

to the ability to get the 

business. Some men regard this as the 


real test of the successful agent be- 
cause it reflects more or less the qual- 
ity of a man’s business. One well- 
informed agent said recently: } 

The agent most successful in pre- 
venting lapses is he who carefully con- 
siders his policyholders’ interests. He 
knows that if he takes care of the 
policyholders’ interests, his own will 
take care of themselves. 


A policy of TN 


On the other | 


hand, the agent who thinks only of his | 


own gain or loss, weakens himself and, 
unconsciously, awakens distrust, and so, 
like Job, “The thing the greatly fears 
comes upon him.” After you have done 
your best to prevent a lapse and failed, 
you have done your duty, and the lapse 
is not necessarily a permanent loss 
either to the insured or to you. Visit 
the policyholders again; they may have 


had a forcible object-lesson of the value | 


of life insurance since 
either through death of a friend or 
neighbor, or sickness in their own 
families, or perhaps the wise counsel of 
some friend. A_ well-known public 
speaker once said jestingly, that a cer- 
tain section raised the finest apples in 
the world because the soil and climate 
were peculiarly favorable to growing 
fine men and women, intimating that 
the finest apples were the result of the 
most intelligent human effort. 





The Closing Argument. 





To sell additional insurance to a bank 
cashier, an agent employed the increas- 
ing cost of living as an argument. 


your last call, | 


The | 


cashier was carrying a $10,000 policy | 


taken out several years ago. 


was reminded that the interest on $10,- 
000 securely invested would now pur- 
chase only about seventy or eighty per 
cent. much as it would when his 
policy was new. Food, clothing and 
rearly all the necessaries of life had 
increased in price, while the average of 
interest rates on standard investments 
had declined somewhat. His own ex- 
perience confirmed these statements; 
the agent carried away his application 
for an additional $5,000 policy.—Sys- 
tem. 


as 





The Prudential’s Columbus Meeting. 
Columbus, Ohio, July 10.—(Special).— 
Three hundred superintendents, their 
assistants and agents of The Prudential 
held a convention here Friday to dis- 
cuss problems and methods of work. 





He refus- | 
ed to buy additional protection until he | 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 
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Forrest F. Dryden president of the com- 
pany, and B. L. Worthington, district 
manager, addressed the men. Arthur M. 
Kennedy, superintendent of the Colum- 
bus district, who came here from Akron 
in March, had charge of the arrange- 
ments for the meeting. Headquarters 
were at the Chittenden Hotel. 





To provide against possible want in 
old age a wealthy Ohioan, aged 58, has 
taken ont a $100,000 fifteen-year endow- 
ment single premium policy through W. 
A. R. Bruehl & Son of Cincinnati, gen- 
eral agents of the Home Life, of N. Y., 
the premium being $76,970. The Com- 
pany has assumed the entire risk with- 
out reinsurance. 


PRUDENTIAL SECURES DELAY. 





Time For Disposing of Newark Bank 
Stocks Extended For One 


Year. 
Chancellor Walker of the Chancery 
Court of New Jersey has granted The 


Prudential one year additional time in 
which to dispose of its stock holdings 
in the Fidelity Trust Company and the 
Union National Bank, both of Newark. 
July 1 was the last day that the Com- 
pany could legally retain possession of 
the stock of either of these companies, 
but under the decision of the court 
ubove referred to a grace of one year 
will be allowed. 
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LENDING ONE'S NAME. 
In this issue appears an article em- 
bodying comments by Commissioner 
Hardison of Massachusetts relative to 
promotions and promoters, in which he 
points out in no uncertain terms that 
ii a majority of instances quick finan- 
cial returns to the promoter, and not 
the need for or advantage of a new 
insurance institution is the chief con- 
sideration of the undertaking. 

Coupled with this, we have read with 
considerable interest extracts from an 
address by E. S. Wangenheim, president 
of the Bank of Newman, Colo., de- 
livered at a bankers’ convention, in 
which he discusses the practice of 
bankers in loaning their names, and 
those of the institutions they represent, 
to promoters of insurance concerns. 
Incidentally he points out the modus 
operandi. No man can afford to loan 
his name to an undertaking without 
first ascertaining that the interesis of 
those influenced thereby are properly 
safeguarded. It has frequently been 
stated that the sagacious steel king, 
Andrew Carnegie, has ever held aloot 
from requests to use his name in con- 
nection with institutions and direc- 
torates, and it is noteworthy that an 
instance where this practice was not 
adhered to, whether in violation of his 
wishes or otherwise, must have caused 
him considerable embarrassment. We 
refer to the collapse of the Carnegie 
Trust Co. of New York. 

From the address of Mr. Wangenheim 
we reproduce the following: 

My intention in writing this is to 
voice a protest against the growing 
evil of the banker in lending himself, 
unconsciously, I hope, to the schemes 
ot the promoters to fleece the unwary 
and unsophisticated countryman. A 
standard dictionary defines a banker, 
among other things, as “any one 
from whom one gets money on de- 
mand,” and in the light of recent de- 
velopments, it strikes me that the 
compiler must have had an intimate 
acquaintance with some of our interior 
associates. 

It has been my misfortune, or good 
fortune—call it as you will—in the 
past few years, to become very closely 
connected in straightening out the af- 
fairs of several corporations, which 
were organized by promoters, the stock 
scld ali over the country by their 





agents or salesmen, and I have been 
amazed to note the large number of 
bankers who have taken stock or 
allowed their names to be used by 
these people, solely for the purpose of 
selling stock to the clientage of the 
bank of which he was the manager. 
The publicity which attended the ar- 
rest and conviction of so many con- 
fidence men, led many of that ilk to 
become stock salesmen, and, while 
their proceedings are probably well 
known to you, I cannot help but give 
you a sample of their methods. 

The country banker sits at his desk. 
Enter, a well groomed, slick young 
man, explains his mission, which is to 
make your bank the largest in the 
country, as his company is the big- 
gest, the cleanest and most worthy. 
As a favor, he will allow you to in- 
vest. If you hold back, he will offer 
you a directorship in the company. 
All the money collected in your county 
is to remain in your bank, or loaned 
out to your clients, or on your advice, 
and he plays’ generally on your 
credulity, for as Lamb says, “Cred- 
ulity is man’s greatest weakness”; 
subscription for stock taken, the rest 
is easy, perhaps. 

You are a banker, supposed to be 
a man of discernment and financial 
ability, and your subscription to stock 
in the company gives it a certain stand- 
ing or consideration among your clients 
and friends, who think that you would 
not invest without a full and thorough 
examination. A banker occupies a 
peculiar position in his community. 
He is supposed to be the soul of honor, 
the adviser of his followers, both 
legal and financial; he must see others 
get rich by speculation, from which, 
by the nature of his position, he is de- 
barred, and a failure of an enterprise 
advocated by him, hurts his financial 
prestige, and when you become a 
partner in an unhely scheme to fleece 
your friends, you belittle yourself in 
your own estimation, if not detected, 
and certainly, with those you have 
helped to part from their money, it 
they find out. The promises made to 
you are never kept, save perhaps that 
you are made a director, but you soon 
find yourself merely a link in a chain, 
handled by the controlling powers; 
your stock investment has shrunken in 
value, causing you a loss; your de- 
posits have decreased, as the money, 
your’s and your depositors’, is soon 
withdrawn, and you inwardly curse the 
day you ever heard of the corporation. 

The banker’s relation to the pro- 
moter is perfectly clear and plain. 
There is no middle way. The banker 
must act as the protector of the 
finances of his section and must use 
his every endeavor to prevent the 
people from being fleeced when ap- 
proached upon these promotion propo- 
sitions; he must look into it very care- 
fully, inquire into its every feature 
and under no circumstances, even ac- 
cept an account from anything that 
does not look absolutely straight and 
above board. He must discourage the 
purchase of stock by anyone asking 
him about it, unless absolutely con- 
vinced of the merit of the proposition. 
He must so inform the stock salesman, 
and must give him to understand that 
he will not be a party to his schemes. 
Let the other fellow do it, and when 
the inevitable collapse comes, you stand 
out as an example of probity and 
financial acumen. 





A New York woman who died recent- 
ly left an annuity of $1,500 to a donkey. 
As the animal’s name—Sunny Jim—re- 
flects an intelligent and agreeable na- 
ture, one is forced to the conclusion that 
as between the action of the woman and 
the nature of the beast, the latter dis- 
played the most sound horse sense. If 
there is any moral in this incident it 
would seem to point to the supreme ad- 
vantages of limiting a woman’s inherit- 
ence to the proceeds of an income policy 
on the life of her husband or other na- 
tural protector against asinine perform- 
ances. 


OHIO’S COMMISSIONER TO RESIGN. 


E. H. Moore States That He Will Re- 
turn to Law Practice 
This Fall. 





Columbus, Ohio, July 10.—(Special.) 
—State Insurance Commissioner E. H. 
Moore will resign his office and return 
to Youngstown to resume his law prac- 
tice, probably ‘by not later than the fall. 

He said Saturday that he would leave 
after he had caught up with the busi- 
ress of the office which accumulated 
during the time he was managing the 
candidacy of Governor Harmon for the 
presidency. 

“IT have not fixed any definite time 
for going,” said Mr. Moore. “When I 
eame here it was not with the intention 
of staying during the entire three- 
year term of office. I felt that I could 
not sacrifice my law business to that 
extent.” 





REGULATION IN GEORGIA. 





New Measure Creating Insurance De- 
partment and Governing the Busi- 
ness is Very Comprehensive. 





The measure which is before the 
Georgia Legislature creating the insur- 
ance department and regulating the 
business generally is modern and very 
comprehensive. There are three amend- 
ments being considered. One recom- 
mendation is to exempt industrial com- 
panies from the medical examination 
clause, another is to require the insur- 
ance commissioner to report the result 
ot his inspection of a company within 
sixty days, and the third fixes the time 
within which the companies must pay 
losses. 

There is some difference of opinion 
as to whether the provision fixing the 
time within which companies must 
settle losses conflicts with the Dodson 
law, which provides that companies are 
liable to 25 per cent. damages in addi- 
tion to the loss for failure to settle 
within the time fixed by that statute. 
There is a difference of opinion as to 
whether the act will be construed as 
unconstitutional because it provides 
that the comptroller general shall be 
styled “insurance commissioner,” under 
the act, as the code is not explicit on 
the question of dual officeholding. The 
law proposed by the commission author- 
izes the commissioner to examine the 
affairs and regulate the business of 
insurance companies doing business in 
Georgia. It requires insurance agents, 
solicitors and officers of insurance com- 
panies doing business in the State to 
secure a license from the department 
of insurance. 

Under the bill, companies doing in- 
dustrial, health and accident shall have 
a minimum capital of $25,000. The bill 
regulates commissions to agents on the 
sale of stocks, limiting the amount to 
not more than 12% per cent., and pro- 
vides that the president and other 
officers of a company shall not partici- 
pate in commissions for sale of stock. 
No company or agent is allowed, under 
the act, to contract to rebate any pre- 
mium. A uniform policy is required of 
every fire insurance company. The bill 
requires the commissioner to appoint a 
fire inspector to investigate every fire 
where arson is suspected. Surety, fidel- 
ity and bonding companies are required 
under the act to deposit $25,000 with 
the State treasurer. 





Will Record Railway Accidents. 





Under a rule of the California Rail- 
road ‘Commission, effective July 1, all 
steam and street railroads in the State 
must file a record of accidents immedi- 
ately after they occur. 

The regulation reads in part: 

“All collisions of trains resulting in 
loss of life or serious injury to passen- 
gers or employes; all derailments or 
other accidents resulting in death or 
serious injury to any person; all ex- 
plosions of locomotive boilers and all 
bridge failures. Every mishap inca- 





OF PERSONAL INTEREST 





United States Manager Frank Lock 
of the Atlas of London, has a unique 
way of taking a vacation. When every- 
one else is talking about where they 
expect to go during the summer months 
to rest up, Mr. Lock is usually plan- 
ning a double portion of work for him- 
self. In the summer he goes out to 
his farm carrying one of those lawyer’s 
“brief” or manuscript cases bulging 
with work enough for five men. The 
head office in London had often tried 
to induce Manager Lock to loaf awhile 
in the summer, but never with any 
success until this year. One day in 
June a cablegram was laid on his desk 
signed by the general manager of the 
head office which called him to London 
immediately and the call included Mrs. 
Lock as well. Hastily making a reser- 
vation, he was compelled to get aboard 
the steamer without his usual quantity 
of work. ‘Arriving fn London he ap- 
peared promptly at the Atlas office. 
To his surprise they told him the 
manager was on the Continent and was 
not expected back for several weeks. 
In his dilemma they suavely suggested 
that the best thing to do was to go to 
his birthplace down on the beautiful 
Isle of Wight off the Coast of England, 
and wait until they sent for him. Mr. 
Lock was wide awake by that time. 
and smilingly submitted to the inter- 
national conspiracy. He has not re- 
turned yet, but when he does the office 
will have one on the boss. 





Howard S. ‘Sutphen, Director of 
Agencies of the Pittsburgh Life and 
Trust Co., is one of the graduates of 
the Prudential who has gone out to 
make a glowing success of his work 
He was about seventeen years of age 
when he joined the Prudential in the 
home office. For ten years he was con- 
nected with the agency department, 
and in 1906 was made assistant mana- 
ger of the Eastern Division, Ordinary 
Department. In November, 1910, he 
joined the Pittsburgh Life and Trust 
as one of the able assistants of Presi 
dent William C. Baldwin. 





Major Lucien C. Brown of Birming- 
ham, Ala., who stood at the head of the 
field organization of the Hartford Life 
in amount of business issued in the 
1912 club contest, having written weil 
over $250,000, has been appointed man- 
ager at Birmingham for the Germania 
Life. Major Brown is recovering from 
a recent attack of ptomaine poisoning, 
but will soon be in fine form to contest 
for the place of leading producer for 
the Germania Life. 





William H. Hotchkiss, former Super- 
intendent of Insurance of New York, 
has been selected to conduct the fight 
in \New York State of the Roosevelt 
forces or National Progressive Party. 
He will be State Chairman for New 
York and have campaign headquarters 
in the Metropolitan Life Tower. 





Vice-President Danford M. Baker of 
the Pacific Mutual Life, will spend his 
summer vacation, as usual, out in the 
field looking after the company’s inter- 
ests. Mr. Baker’s family has gone to 
Eagle River, Wisconsin, where they 
will remain for the summer. ; 





Following the two recent fires in their 
manufacturing plant the Heller Brothers 
Company of Belleville, N. J., have form- 
ed a private fire company, appointing as 
head thereof Chief J. K. Provett of the 
local fire department. 


pacitating an employe for more than 
three days or a passenger for more 
than one day must be reported. The 


commission seeks to minimize the num; 


ber of accidents by the use of such 
safety precautions as it may see fit to 
order installed.” 
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FIRE INSURANCE DEPARTMENT 











BAD FIRE AT ALLENHURST. 





Hotel Wholly Destroyed and Several 
Cottages Damaged—Loss Placed 
At $60,000. 





ire swept The Dunes, a four-story 
frume hotel on the beach at Allenhurst, 
N. J., on Monday. 

-veral cottages in the _ vicinity 
ca zht fire, but were saved from de- 
struction by the firemen. Many of 
them, however, were considerably dam- 
aged. The names of 118 guests were 
op The Dunes register. The loss on 


the building is placed by its owner as 
beng $50,000 and on the contents 
$10,900. 

he fire was discovered by Miss M. 
Markwood of Philadelphia. It started 


in 2 guest room at the southeast corner 
of the second floor and is supposed to 
have had its origin in defective insula- 
tion. The flames were fanned by a 
heast wind, and the building, which 
eighteen years old, was consumed 
tinder. 

There was some delay in sending out 
an alarm, and when the local firemen 
reached the scene the whole building 
was in flames. All the fire apparatus 
from Long ‘Beach to Asbury Park was 
called. 

The hotel was owned and managed 
by R. S. Schultz of Philadelphia. He 
occupies a cottage just west of the 
burned hotel. This building did not 
catch fire, but it was in great danger 
for a time. 

Harry ‘Content, a New York broker, 
is one of the losers by the fire. He 
owns the property to the northeast of 
the hotel, in the same block. On it is 
a fine stucco cottage, which has been 
rented for the summer to A. M. Witten- 
berg and L. G. Schiffer of New York. 
The cottage caught fire and it was dam- 
aged to the extent of about $5,000. 
Content’s cement garage, worth proba- 
bly $10,000, was destroyed. 

tack of the burned hotel, in Spier 
avenue, is a cottage rented for the 
season by Mrs. Benjamin Guggenheim, 
widow of the Titanic victim. It was 
thought for a time that this cottage 
would go, but the house escaped the 
flames. 

The cottage of 'S. Tate of New York. 
in Spier avenue, occupied by Searles 
tabbitt, of that city, ignited, but the 
flames were extinguished before much 
damage had been done. 

The roof of the cottage of Richard H. 


so 
Wa 


lik 


Stearns of New York, occupied by 
George Ehret, the brewer, took fire, 


and about $500 damage was done. 

The firemen were hampered at first 
by an inadequate water supply, but 
when the pumps were started to their 
full capacity there was enough water 
to fight the flames that threatened the 
nearby property. The weather was in- 
tensely warm, and two firemen were 
overcome while at work, but soon re- 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 





office in Liverpool 





Surplus, - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 












U. $. Cash Assets, Dec. 31, 1910 $13,784,520.57 
4,481,988.60 
3,239,491.00 
1,427,290.00 
Losses Paid by Baltimore Fire, 1904  1,051,543.00 


vived. At least 10,000 persons wit- 
nessed the blaze. Scores came in auto- 
mobiles from long distances, and the 
roadways in the neighborhood. were 
packed with motor vehicles. 

Mr. Schultz carried $36,500 insurance 
on his hotel property. 





JUNE FIRE LOSS 





$16,000,000 — Figures for Six 
Months Exceeds Last Year’s 


Record. 


Over 





According to the records of the 
Journal of Commerce, the fire loss for 
June in the United States and Canada 
amounted to $16,103,450. This is 
slightly less than the loss for June of 
last year, which amounted to $20,691,- 
950. The half-year record shows that 
the fire losses aggregate in the six 
months $134,417,750 as against $129,- 
691,750 in 1911. During June there 
were 271 fires, causing an estimated 
loss of $10,000 or over. The largest 
single loss of the month was that at 
Chicoutimi, Quebec, which amounted to 
$1,200,000. The Saskatoon, Sask., de- 
partment store loss totaled $500,000, as 
did the loss at Ray, Ariz. There were 
nine losses each of which amounted to 
$200,000 or over. 





Charles H. Marshall Dead. 





Charles H. Marshall, one of the 
directors on the United States Board of 
the Liverpool and London and Globe, 
an office he had held since 1871, and 
chairman since 1890, died in Paris on 
July 2. Mr. Marshall was also a direc- 
tor of the Liverpool and London and 
Globe of New York, the Globe Indemnity 
and the Atlantic Mutual Marine. 

Mr. Marshall was born February 19, 
1838, and was a man of many business 
connections. He was formerly pilot and 
harbor commissioner and later dock 
commissioner of New York, and a 
director in many financial institutions. 
He was the sole surviving honorary 
member of the French Agricultural 
Society, to which he was elected in 
1871. He and his family started for 
a European tour on the Carpathia and 
assisted in the care of rescued survivors 
of the Titanic, among whom were his 
three nieces. 





Milwaukee German Winding Up. 





Having re-insured its risks in the 
New Hampshire Fire, of Manchester, 
the Milwaukee Fire of Wisconsin, will 
wind up its affairs and quit business. 
Formed in 1905 with a paid-in capita! 
of $200,000, the company last year had 
a premium income of $104,044, while its 
gross income was $148,109. On the 
other hand it paid $64,720 for losses 
and $55,893 for expenses. Its net sur- 
plus was $28,047. It had never paid 
a dividend. 


Liverpool 
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RECOMMENDS NEW LEGISLATION. 





Insurance Commissioner of North Caro- 
lina Asks Enactment of Building 
anc Other Measures. 





In presenting his annual report to the 
Governor of North Carolina, James R. 
Young, insurance commissioner of the 
State, recommends the enactment of 
several new measures at the next legis- 
lative session. Among others he asks 
that the statutes be amended to pro- 
vide: 

“That citizens using unlicensed insur- 
ance companies be required to collect 
from them and pay to the State the tax 
prescribed by law. 

“That an increased amount be allow- 
ed for the placing of fire insurance upon 
the State property. As it is, the Com- 
missioner can only insure about 40 per 
cent. of the insurable property of the 
State against fire with the amount al- 
lowed annually for this purpose. 

“That the Supreme Court and agricul- 
tural buildings be protected from fire 
by the erection of a fireproof boiler- 
house in the open court between them, 
and the removal of the boilers under 
these buildings. 

“The building laws be amended and 
improved and made to apply to prac- 
tically all the cities anh towns of the 
State.” 

Present Building Laws. 

The present building laws of North 
Carolina, the Commissioner states, “as 
they are now enforced apply only to the 
cities and towns of the State that had 
at least 1,000 inhabitants according to 
the Census of 1900. These laws were 
enacted with a view of accomplishing 
something in the way of fire prevention, 
and it is well known throughout the 
State that much has been done in this 
respect and the expectations from the 
laws fully realized. The laws not only 
require that certain rules shall be ob- 
served in the erection of buildings, and 
that certain inspection and oversight of 
these buildings shall be had, but they 
are accomplishing equally as much in 
educating our people, not only in what 
is necessary to prevent fires, but the 
necessity of action along this line. 
These laws should be amended and add- 
ed to in order to make them effective, 
and the time has now arrived, in the 
opinion of the Commissioner, when this 
should be done and their provisions 
should be extended to alll of the cities 
and towns in the State. With proper 
building laws, strictly enforced and our 
people educated to look out for the 
things liable to cause fires, we may ex- 
pect a great reduction in the fire waste 
ef our State, which carries with it an 
immense saving in taxable property as 
well as fire insurance premiums.” 

Investigation of Fires. 

A department that has rendered ex- 
cellent service to the citizens of the 
State is that devoted to the investiga- 
tion of fires and the inspection of risks, 
Mr. Young as Insurance Commissioner 
being ex-officio Fire Marshal. During 
the fiscal year ended April 1 the Depart- 
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ment inspected 75 cities and towns with 
the following result: Premises with 
defects, 2,418; no deficiencies, 3,452; 
fire-escapes ordered, 567; insufiicient 
exits, 33; doors improperly hung, 42; 
unsafe chimneys, 4; unsafe flues, 2; 
terracotta flues, 177; brick-on-edge 
flues, 64. Stoves: unsafe, 109; no 
metal under, 861; too close to wood, 49 
Stovepipes: dangerous, 94; through par 
tition, 18; through ceiling, 118; through 
side walls, 25; hole in, 6; unjointed, 21. 
Gasoline: dangerous, 72; oily rags, 9; 
rubbish and trash, 681. Ashes: in wood, 
313; in paper boxes, 27; on floors, 25. 
Defective electric wiring: 381; danger- 
ous condition, basement and cellars, 
176; hay in cellars, 16; no red lights 
showing location fire-escapes, 12. 





Formed Curtain of Water. 





In the presence of State Commission- 
er of Labor Bryant, Fire Chief Moore 
and other State and municipal officials 
a test of the fire protection equipment 
of Weingarten Brothers’ plant at New- 
ark, N. J., was given some days ago. 

A curtain of water poured from 
sprinklers at almost every window on 
the north side of the factory. The pres- 
sure is obtained from three sources: 
ordinary city services with a nozzle 
force of sixty-two pounds: from tanks 
of a capacity of 20,000 gallons, and from 
a reservoir of 100,000 gallons capacity, 
from which the water is forced by a 
pump of 750 gallons per minute capac- 
ity. With all three sources being drawn 
from simultaneously over 1,000 gallons 
of water leaves the sprinklers every 
minute. 

Only one side of the structure is 
equipped with the sprinklers. This was 
done, according to a member of the firm, 
for the reason that only on this side 
does the Weingarten structure come in 
contact with any other building. 

“This is in line with the most ad- 
vanced ideas of fire prevention,” com- 
mented Captain Gasser, of the combusti- 
ble bureau. “It argues well for a re- 
duction in fire losses,” he continued, 
“when people, of their own accord, in- 
stall such equipment, which is not re 
quired by law or ordinance.” 





Cutting Rates At Chicago. 





Bonding conditions 
becoming demoralized with frequent 
charges of open rate cutting on the 
part of the non-affiliated companies. 
One company is said to be quoting a 
20 per cent. cut on contractors’ bonds 
and paving bonds are reported to have 
been written by some companies for 
half the rate, 


in Chicago are 


Members of the Maryland Association 
of Local Fire Insurance Agents will 
hold their annual gathering at the Blue 
Mountain House, just out of Baltimore, 
on Friday and Saturday of this week. 
The program has been arranged with 
unusual care and it is expected that a 
most profitable time will be had. 
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RECORDS OF 14,000 FIRES. managing officials as a fit pattern for PHILADELPHIA, PA. 





Interesting Figures Compiled by State 
Insurance Board Showing 
Causes. 





The Texas State Insurance Board has 
received to July 2 reports of 14,000 fires 
in that State and an analysis of the 
origin shows that a very large per cent. 
were from preventable causes. The fol- 
lowing are the causes of fires in dwell- 
ings, apartment houses, boarding houses 
and private outhouses: 


Per 

Cause Number. Cent. 
a, era re 1,082 17.0 
oo eee eee 1,088 17.2 
tConflagrations ........... 139 2.2 
SED Kniwe naieeecsmone 971 14.9 
*Stoves and heating ...... 721 11.3 
Sparks on roof ........... 328 5.1 
*Kerosene lamps ......... 289 4.5 
*Curtaing, GAS ......ceceee 209 3.3 
*Blectric wiring .......s- 196 3.0 
*Ashes, candles, carelessn’s 222 3.5 
*Parlor matches ........ 208 3.3 
*Gasoline and volatiles .. 195 3.1 
*Kerosene stoves ........ 98 1.5 
0 EES 200 3.1 
i 32 5 
CNG. cceen ear anesoas 192 3.0 
*Burning grass and rubbish 72 1.1 
*Spontaneous combustion . 37 6 
*Cigars and cigarettes .... 60 1.0 
*Electric appliances ...... 45 a 
*Incubators and brooders . 2 a 
TEs fase arsine Geen w ae 6,393 100.0 
*Preventable fires ........ 5,287 82.7 


7Same per cent. of preventable fires as 
for known cause. 

The following are the causes of fires 
in all other classes except cotton gins 





and automobiles (which classes burn 
from inherent hazards): 
Per 
Cause. Number. Cent. 
a ee 2,036 28.0 
tConflagrations ........... 487 6.7 
PIII. c'si.5 0d vod «deo ac 1,720 23.5 
IN sort ataaeinido,ciace 328 4.5 
*Cigars and cigarettes .... 216 3.0 
*Stoves and heating ...... 207 3.0 
NEL covieh biclncb acs ealwina<:s 222 3.9 
*Mlectric wiring .......... 336 4.6 
*Gasoline and volatiles ... 227 3.1 
SIRS 5, dein Sa(ble «.8sire 84 11 
PP UNOUNMD: 6 ccccscdccecace 25 
Sparks on roof ........... 119 1.6 
*Spontaneous combustion . 162 2.2 
*Parlor matches ......... 123 pI § 
MIE aac wis. tcideees 65 1.0 
*Lights (miscellaneous) .. 70 1.0 
*Burning grass and rubbish 37 5 
RS eee 95 1.0 
*Ashes and coals ......... 22 3 
*Blectric appliances ...... 91 1.2 
DEL sc Ss c6eeeacackeses 105 1.4 
eer 83 1.1 
ER rer erer err 40 5 
Slab pits, shaving vaults .. 37 5 
I I, h.b.6 oe nov ewss ns 6 am 
EE (<< betas Gnas eae 15 2 
INI a ier ire. dictrmracninckes 351 4.8 
Dust explosions .......... 2 a 
I soi.aceud-a bie .6 war es eae 7,311 100.0 
*Preventable fires ........ 4,738 64.8 


7Same per cent. of preventable fires as 
for known cause, 





Rate-Making In New York State. 





Rates and rules for the proper hand- 
ling of the fire insurance business in 
the Empire State, are made by four 
governing bodies, namely: The New 
York Fire Insurance Exchange; the 
Suburban Fire Insurance Exchange; 
Buffalo Association of Fire Underwriters 
and the Underwriters Association of 
New York State the last named con- 


trolling by far the largest territory. 
With supervision over that sectiou 
of the State beyond Rockland county 
on the Hudson river and west to the 
Pennsylvania line outside of Erie county 
the Underwriters Association of New 
York State is generally recognized as 





other bodies of like purpose to follow. 

Created in 1883 and with its member- 
ship restricted to special agents, the 
Association prepares rates for all risks 
within its jurisdiction using for that 
purpose schedules that measure the 
hazard as nearly as it can be ascer- 
tained; formulate rules for writing 
business, and generally perform a 
service of distinct benefits to property 
owners and underwriters alike. Under 
the old dispensation the affairs of the 
organization were directed primarily 
through the executive committee, wide 
latitude being given the numerous 
district committees. The result of this 
method was that special agents lost 
considerable valuable time that should 
have been devoted to the affairs of their 
particular companies, and much work 
was duplicated. 

Five years ago company managers 
decided to radically alter the constitu- 
tion of the organization, the net effect 
of which was to centralize authority, 
making the secretary and his staff of 
paid assistants largely responsible for 








the proper conduct of the work. 

The first occupant of the secretary’s | 
office under the present arrangement | 
was Frank W. Jenness, formerly a New | 
York State special for the Aetna Insur- | 
ance Company, and now manager ol | 
the Rochester German Underwriters. | 

Upon assuming his post with the | 
State Association Mr. Jenness inaugu- | 
rated an excellent system for conduct- | 
ing its affairs, which has been carried 
on and perfected by Ralph G. Potter, the 
present secretary of the organization. 
Like Mr. Jenness Mr. Potter is a 
trained field man, having resigned a 
New York special agency with the 
German American to take up Associa- 
tion work. His long connection with | 
the State organization has made him | 
familiar with its plans and purposes and | 
in the brief time in which he has held 
the office he has demonstrated his ability 
to direct its affairs in a thoroughly 
business-like manner. 





NEW ENGLAND FIREBUG. 





Police of Springfield, Mass., On the 
Alert to Capture Incen- 
diary. 





A deliberate attempt to burn Spring- 
field, Mass., caused intense excitement 
in the city. Twelve alarms from boxes 
within a stone’s throw of each other 
kept the Fire Department on the jump 
from noon to 7 o’clock last Friday. 
Some of the alarms were received be- 
fore the previous fires had been extin- 
guished, and at the height of the excite- 
ment the firemen were fighting two 
fires on the same street in such prox- 
imity to each other that confusion of 
oréers was threatened. 

At one of the fires ladders had to be 
raised to enable the inmates of an apart- 
ment building to escape. The eleventh 
fire was a dangerous blaze in the sanc- 
tuary of the Sacred Heart Church, and 
the building was saved only by good 
fortune. In almost every instance care 
was taken to start the fires near a par- 
tition, and those which had burned into 
a wall were only extinguished with diffi- 
culty, 

Chief of Police Quilty believes that 
the man who started the fires is the 
incendiary who escaped detection in 
Worcester, Waterbury, Ct., and other 
New England cities. He was seen as 
he left two buildings after setting fire 
to them, and the police are working 
upon promising clues. 





$200,000 Blaze at Belleville, N. J. 





A loss said to exceed $200,000 follow- 
ed the burning of the oil refining and 
manufacturing plant of L. Sonneborn 
Sons at Belleville, N. J., on Sunday 
night. It was feared that the burning 
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oil which made its way to the Passaic 
river would set fire to piers and other 
water front properties, but the firemen 
managed to prevent such a result, con- 
fining the blaze to the building in which 
it originated. 

Insurance upon the destroyed prop- 
erty is as here noted: 

National, N. J., $3,250; Liv. & Lon. 
& G., $6,000; East India, $3,000; Queen 
of Amer., $2,500; Royal Exchange, $4,- 
500; Hamilton, $1,250; Sovereign, $2,- 
750; New Hampshire, $2,750; India Mu- 
tual, $1,500; State of Penna., $2,500; 
Camden Fire, $2,000; Ger.-American, $2,- 
500; New Brunswick, $1,000; Delaware, 
$1,500; Calumet, $1,500; Excess of Lon., 
$1,455; Northwestern, $1,000; East In- 
dia, $1,750; New Jersey, $1,500; Bssex 
& Suffolk, $2,000; Potomac, $5,250; Jef- 
ferson, $3,500; Sun Ins, Office, $1,500; 
Home of N. Y., $6,250; Dutch Under- 
writers, $3,000; Franklin, $1,500; Nat’l 
Lumber, $1,250; Concordia, $1,250; 
Generale, Paris, $1,500; Globe & Rut- 
gers, $10,500; Phila. Underwriters, $2,- 
000; State of L’pool, $7,500; Hartford, 
$1,000; Empire City, $2,500; Lloyds of 
Lond., $6,675; Central of Eng., $1,000; 
Legal of London, $1,000; Yorkshire, $1,- 
500; Monongahela Und., $3,000; Liver- 
pool, Vict., $1,045; American, Phila., 
$7,500; Hamilton, $3,000; Empire City, 
$2,500; Standard, Conn., $1,500; State 
of Penna., $2,000; Excess of Lond., $2,- 
970; Royal of L’pool, $1,750; Mutuals, 
$11,500; total, $164,395. 


OREGON REGULATES AGENCIES. 





Commissioner Ferguson Issues Rules 
Governing Conduct of the Fire 
Insurance Business, 





Insurance Commissioner Ferguson of 
Cregon has issued a set of rules call- 
ing the attention of agents to pro- 
visions which must be observed by 
agents in this State unless their license 
be revoked. Among these “must not” 
rules the order contains: “Solicit in- 
surance for any company for which 
they are not licensed; solicit any other 
kind of insurance than fire insurance 
unless licensed by companies transact- 
ing such other class of* insurance; 
accept business from or exchange with 
anyone but a licensed Oregon agent; 
pay commission or any remuneration 
whatever to any broker or anyone ex- 
cept a licensed agent; allow any rebate 
or any other valuable consideration to 
the assured or anyone representing 
him; employ per diem or monthly 
salaried men to solicit or write grow- 
ing grain or hop insurance during grain 
or hop season.” The ruling also makes 
the followng suggestions: “General or 
special agents of companies may not 
solicit insurance except in company 
with their resident local agents. Agents 
should report violations of the law to 
which the above instructions pertain to 
this department, with such evidence of 
the violation as can be obtained.” 
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PROMOTIONS FOR PROMOTERS 





'SE COMPANY TO DRAW FUNDS. 





Commissioner ‘Hardison of Massachu- 
setts, Points Out Inaccuracies of 
F igures In Prospectuses. 





ne of the most important topics 
cussed by Insurance Commissioner 
rdison in the Massachusetts Insur- 
ce Report just issued, is that of 
urance .company promotions. He 
ims that in many instances the 
me motive is not for the purpose 
o. building up a company and making 
1oney by the slow process of under- 
iting, but rather from the sale of 
s.ock. Such money, naturally, is not 
de for stockholders, but rather for 
promoters; the “insurance corpora- 
n is simply used for the purpose of 
aitracting funds, while the real object 
o! the promoter is to get a large slice 
o! those funds at the outset.” We quote 
m the report as follows: 


Two Ways of Making Money. 


tock insurance companies are established 
f the pu of making money. In some 
coses the controlling idea at the outset is to 
tablish the company at little or no cost, 
h the single motive and purpose of mak- 
it a permanent institution which will 
the confidence of the public and thus 
iin suecess and become fairly profitable, 
| many insurance companies already in 
t field. In other cases the controlling mo- 
tive of the promoters is not to make money 
by the slow process of underwriting, . with 
the knowledge and skill which that re- 
res, but by the sale of stock. Thus the 
mey is made, not by the corporation for 
stockholders but by the promoter for 
e promoter. The insurance corporation is 
sunply used for the purpose of attracting 
funds, while the real object of the promoter 
is to get a large slice of those funds at the 
vitset, knowing full well that he is not an 
lerwriter and is not adapted to become 
We have recently seen in Massachusetts 
ynotions of insurance companies with a 
ulne purpose to establish institutions 
1ich will be a source of profit and pride 
to their stockholders. They were organized 
a minimum of expense and are being ad- 
inistered with zeal and fidelity. Such pro- 
tions are to be commended. They are 
egitimate enterprises, and their roots sink 
wn deeper and deeper into the interrelat- 
mass of business interests as they grow 
ler. In contrast with these corporations, 
meceived for a sound purpose, we have seen 
i may to-day see in various parts of the 
country attempts to float corporations the ex- 
pressed purpose of whose charters is to do 
1 insurance business, but the apparent aim 
whose promoters is to first at least make 
handsome profit for themselves. As an 
istration of the methods let us assume a 
ise. A person of a speculative turn of mind 
a financial way. who has had experience 
working off shares of stock of “splendid” 
value upon a waiting public, conceives that 
there is “need of another insurance com- 
y. He perceives that the public cannot 
vet all the insurance it is “‘crying for’ and, 
moreover, sees that insurance companies are 
making a “mint of money’? which a new com- 
pany might share. He notes also that there 
are ready-made statistics which will prove 
that the business of insurance will be a 
honanza to such as will invest. What fairer 
field could the promoter ask for—a legitimate 
business to talk about, a great demand for 
what the corporation would furnish, statis- 
‘s to prove that other corporations have 
found the business fucrative. 


Preparing the Bait. 


He consults with other choice spirits; they 
conelude to establish a corporation to do an 
insurance’ business; they secure names of 
men of more or less prominence who, for the 
considerations of honor or stock or other- 
wise, consent to become directors or officers. 
hey determine, of course, that the corpora- 

m shall be a “leader” in the field and to 
take this “certain” establish its capital at, 

y $2,000,000, to be paid in at a premium of 
i00 per cent., so that the corporation may 
‘realize’ $4,000,000 with which to compete 
with established companies. The next step 

1d a very important one is for the pro- 
moters, while still in control of the corpora- 
tion, to sell this $2,000,000 of stock at a 
premium of $2,000,000. The “best way” to 
do it is, of course, to make a contract with 
hemselyes, just as promoters of railroads 
have been known to make contracts with 

iemselves for the construction and equip- 
ment of such roads. At what price? Well, 
hat depends upon considerations too deep 
for successful scrutiny. It must require a 
ery delicate balancing of the pros and cons, 
vhen the genuine promoter is laying his 
plans to unload stock in a new enterprise in 

hich his chief interest is in the sale of 
he stock, to determine just how much he 
hall vote to himself for the great service 
f “letting in the public” to share in such 
1 “magnificent proposition.” In the absence 
f any general rule for fixing this rate let us 
call {t 25 per cent. of the amount received 
for the sale of stock. or a trifle of $1,000,000 
tor placing the whole $4,000,000, one-fourth 














of all that is sold if the whole amount can- 
not be marketed. 


The Prospectus. 


The next move is to prepare the ‘“‘pros- 
pectus.”” And here is where genius of a high 
order is displayed. The course must be so 
steered that the stock will appear to be a 
most desirable ‘“‘buy,”’ but at the same time 
statements which can readily be proved false 
must be shunned. Art in painting with 
words, art in type, art in color, art in paper 
—all are called upon to aid in making up 
a prospectus that shall be both allurmg and 
compelling. Usually, to one who knows, 
these, announcements are distinguished quite 
as much for what they conceal as for what 
they display. They are the bright consum- 
mate flower of ‘‘window-dressing.” ‘These 
booklets are sent specifically to you, with 
the flattering statement that you are one of 
the fifty persons im Massachusetts who 
alone have the “privilege” in this Common- 
wealth of purchasing this stock and thus be- 
coming entitled to a share in the riches to 
be thrust upon you. Perhaps you begin to 
read the little booklet. The more you read 
the more you marvel. Why has this mine 
of wealth not been worked before? Why are 
such great opportunities for fabulous returns 
passed around? Pven the answering of 
these questions is not always overlooked, for 
the artist of the prospectus knows his busi- 
ness. And the unsuspecting man or woman 
swallows the bait and ig caught. 


Some Natural Queries. 


Now, what does the careful man do when 
such a proposition is conveyed to him by the 
mails of Uncle Sam? If it does not go im- 
mediately into the waste basket he muses 
something likee this: “I wonder how much 
of this is going to the promoter, or how 
much I will be paying somebody to sell this 
stock to me. I wonder if the profits are all 
that are represented. Are the figures pre- 
sented correct? If they are correct for the 
companies named, how about the great mass 
of companies? Can a company be estab- 
lished now to pay such dividends now? Are 
the promoters of the company insurance 
men? What has been the fate of companies 
recently established to do a like business?” 

These and a lot more of questions of a like 
nature he will ask himself, and then perhaps 
may say: “I'll send for a copy of the re- 
port of the Insurance Department and see 
whether the general condition of the com- 
panies and their profits have been such as to 
warrant the belief that the stock of an insur- 
ance company promoted in such a way is 
likely to prove as profitable as represented.” 
He will get that report and will find by 
studying the gain and loss exhibit of the 
stock fire insurance companies, showing 
whether or not they made a profit from un- 
derwriting during 1911, that 90 companies of 
the 261 stock companies authorized in Mas- 
sachusetts lost $4,797,543 and 171 gained $6,- 
445,997, a net gain in underwriting for all 
the stock companies of $1,648,454. This of 
itself would pay a dividend on their com- 
bined capital stock of less than 2 per cent. 
It would be found further that the source 
of their dividends is chiefly their invest- 
ments, which investments are at the same 
time serving to protect the insured. The 
income from this source from the same group 
of companies during 1911 would be found to 
be $22,149,666. These investments, it would 
be learned upon inquiry, embrace not only 
the capital stock of the companies but all 
other funds, including whatever may have 
been paid in as the premium on the capital 
stock. And it will then most probably be 
discovered by the investigator, if it has not 
dawned upon him before, that when he pays 
$200 for a share of stock of a par value of 
$100 and receives a 10 per cent. dividend 
thereon he is getting only a 5 per cent. re- 
turn on his investment, a fact that the wily 
promotor is at no pains to make clear. 


The Initial Shrinkage. 


It will also be discovered that when the 
investor pays $200 for a share of stock in 
the new company, and the promotor takes 
$50 of the $200 for seling him that share, 
the value of his holding has shrunk from 
$200 to $150 before the enterprise has even 
started, and, furthermore. that in getting 
business and putting up the reserves requir- 
od by law there must be a still further 
shrinkage before profits will appear and that 
any dividend paid during the building-up 
process will be a return to the investor of 
the good money he has paid in, thus still 
further shrinking the apparent if not the 
real value of his stock. The investigator will 
learn many other things from a study of 
this report, which will be of advantage to 
him both as an investor and as an insurer. 
He will infer therefrom that some of the 
companies are making money, and if he 
searches their past history he will find that 
they have uniformly made money, while 
many times as many have not, the same 
as he observes that some men make money 


and become millionaires while the great 
mass, living in the same communities, 
breathing the same air, operating in the 


same kinds of business and having the same 
opportunities, just gain at the best comfort- 
able livelihoods. He will conclude that it 
is just as logical to argue that every man 
hereafter born into the world is going to be 
a billionaire because Carnegie is as to believe 
that the promoter’s scheme ts bound to be 
a profitable venture because the Continental 
has succeeded. And it will have thus paid 
him to send for and study a copy of the 
insurance. report. 
Insurance Men Not Optimistic. 

If the investigator hecomes interested and 
searches further he wili find that the fire in- 
surance managers as a whole are not in an 
optimistic frame of mind, and that the stock- 
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holders of a large proportion of them are not 
seeking chances to put their money into simi- 
lar enterprises. One San Francisco disaster 


takes the profits of many a good year He 
will find companies moving in and moving 
out, companies being born and companies 


being taken in hand by the undertaker. Busi- 


ness plenty—of some sort—rates high in the 
opinion of the public, but still indifferent 
success for the most of the companies, and 


poverty for a vastly larger number than en- 
joy riches. He will ask the reason that the 
business is no more profitable, especially for 
the newcomers into the field, and find that 
it is in part due to the difficulty in getting 


hold of the best business at remunerative 
rates. ‘This business is held now by the old 
companies—a large share of it by those 
which are successful. It cannot be wrested 


away except by the offer of commissions to 
the agents which, even on the preferred class 
of business, leaves little for profit to the 
corporation after losses and other expenses 
are paid. An unprofitable good line of risks, 
and the poor risks that no seasoned under- 
writer will take except to help in getting 
good business, is the portion of the new com- 
pany that is going to make a record as a 
great premium getter, which is the ambitio: 
of the neophyte underwriter. Then he be 
gins paying dividends without earning them 


and finds his treasury void of surplus, or 
nearly so, losses still piling up under his 
contracts and prospects no brighter. The 
stockholders are asked for more money to 


protect their stock, or possibly the business 
is reinsured or the company merged or a ri 
form administration steps in to pull the cor 
poration out of the slough 


“Opportunities” Profitably Avoided. 

All this the investigator finds and does not 
feel that he has lost the chance of a lifetime 
if he has let Opportunity in this guise knock 
unheeded. He may also wonder if it would 
not be well for the people of this Common 
wealth if this hydra-headed Opportunity, 
which, through promoters, is knocking 
persistently at our doors, 
of investment schemes dressed in the most 
respectable of Sunday clothes, were required 
to strip himself and his schemes before some 
board or official who should have authority 


to pass upon his soundness and character, 
and to suppress all doubtful and unconscion- 
able schemes, all doubtful literary produe- 


tions pertaining to schemes not bad in them- 
selves, and to say “‘avaunt’’ whenever the 
best interests of the public require it. This 
would be protection to the people none the 
less needed than protection from the worth 
less policies of irresponsible insurance com 
panies. Insurance contracts to-day are no 
herder to understand than the schemes with 
which the promoter is seeking to entice the 
money of the people from their pockets to 
his. Already two States at least have laws 
of this character, and the official of one of 
them who has this business under his juris- 
diction states that it is his belief that the 
people of his State have in the past year 
been saved at least two millions by the op 
eration of the law. The movement for the 
same end was begun in this Commonwealth 
none too soon, viewed from the insurance 
standpoint. 





Protest Lioyds Insurance. 


It is regarded as highly probable 
that the vigorous protest lodged by the 
Oakland, Cal., local agents against the 
acceptance of London Lloyds policies 
upon the new city hall building, will 
result in the cancellation of the in- 
demnity and its replacement with poli- 
cies of stock companies. 





The solid brick walls of two nearby 
buildings prevented the destruction of 
an entire block at New Brunswick, N. 
J., on the 4th when fire broke out in the 
rooms of the New York Ice Cream Com- 
pany on Hiram street. The loss is plac- 
ed at $20,000. 
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| 
| 
| 
| 


so 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1912 
Cash Capital $1,000,000.00 
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Policy Holders 
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Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 


agement of THE HANOVER 
surance of the security 


is an absolute as 
of its policy 

R. EMORY WARFIELD . President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWILE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS 


- - - $122,760.50 
H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Ohio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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LOSS PLACED AT $500,000. 





Flames Sweep Thousand Island Park— 
; Many Buildings 
Destroyed. 





Utterly lacking in fire protection 
facilities, Thousand Island Park, one of 
the finest summer resorts in Western 
New York, was swept by fire on Tues- 
day, the property loss being estimated 
at not less than $500,000. 

The fire started at 1 o'clock Tuesday 
afternoon and burned more than eight 
hours. At 9:30 o’clock p. m. it had been 
practically extinguished. The blaze, 
funned by a strong wind, spread with 
amazing rapidity. The hotels and cot- 
tages of the fashionable resort were 
filled with summer guests, many ot 
whom had to vacate so hurriedly that 
they lost all their belongings. Hotel 
guests and cottages did their best to 
fight the flames, but being without a 
department organization or suitable 
apparatus, their efforts were little 
use. 

Shortly after the fire had broken out 
in Hallers’ department store from an 
undetermined cause, and spread so 
quickly that it was feared the whole 
town would go, help was sent for by 
telephone to both Alexandria Bay and 
Clayton. : 

Sweeping through the business section 
and leaving nothing but ruins, the 
flames spread to the Columbian Hotel, 
which was destroyed, and then began 
consuming cottage after cottage until 
more than fourscore of them were in 
ashes, and there seemed no prospect ol 
checking the blaze. 

The entire park appeared to be 
doomed. At one time it was feared 
that the loss would reach $1,000,000, but 
tonight it is not believed that it will 
aggregate more than half that figure. 


TO LIMIT AGENTS CREDIT. 


of 








Balances Must Be Paid Within 60 Days 
Is New Rule of Joint Conference 
Committee. 





The conference committee of the 
Western Union and the Western Insur- 
ance Bureau has decided that all agents 
balances must be paid within 60 days. 


Although a majority of the agencies 
pay their balances within this time 
there are many who abuse extensions 


of the credit period. The expense ol 
collecting these balances is considerable 
as the companies have to keep special 
the 


agents on the road following up 
delinquents. 
One manager said: “The credit 


system in our business is worse all the 
time and some of the companies are 
responsible, to a great extent, for this 
growing abuse. Agents give too long 
credits to a class of customers who bank 
on it all the time. Another class will 
not pay simply because they are not 
pressed. A few agents we have in mind 
actually pay the money belonging to 
companies in other business enterprises 
than insurance and these are the ones 
to watch. I believe in a day not tar 
distant every association and union 
will have the 60-day rule. The Bureau 
companies deserve credit for introduc- 
ing this needed reform in the West. 





FIRE AT BURT, N. Y. 





Village Suffers a $25,000 Loss—Ab- 
sence of Water Supply Makes 
Fire Fighting Impossible. 


Special agents and adjusters are in- 
vestigating the loss at Burt, N. Y., 
which occurring on the 2nd inst., near 
ly wiped out the village. Redman’s 
Hall and four dwellings were burned, 
the estimated loss being over $25,000. 

Mr. Redman’s loss will amount to 
ever $11,000, of which fully $8,000 is 
on the hall and $3,000 on the residence. 
Other losses include those of J. 
Gorbeis, who conducted a grocery in 
Redman’s Hall, and in whose place the 
fire originated, $1,000 on stock and 
household furniture; George Rouse, 
who operated the laundry and resided 


THE EASTERN 


in the rear; Janitor Bougie, who lived 
ou the second floor; Arthur Bacon, 
$4,000 on residence; Edward Lapham, 
$2,500, on residence; and William At- 
chison, $1,400 on residence. 

The flames spread with such rapidity 
that it was impossible for the occu- 
pants of the burned buildings to save 
but little of their household effects. 

Assistance was asked of Fire Chief 
Cunningham of Lockport, but the fact 
that the village has no water supply 
or any available water power with 
which local fire companies could make 
connections made it useless for him to 
send either men or apparatus there. 





DOING EFFICIENT WORK. 





New Jersey Field Men’s Association 
Making Town Inspections 
of Hazards. 

In line with the program announced 
at the time of the organization of the 
New Jersey Field Club members of the 
body have made inspections of the fire 
protective hazards of several of the 
cities and towns of the State and will 
systematically visit others. Recently 
the special agents were in Boonton, and 
will shortly go to Somerville. President 
Taylor and Secretary Griswold arrange 
with the municipal authorities for the 
visits of the field men, and no time is 
lost ‘by the latter in handling prelimin- 


aries. A town is districted and the work 
of inspection thoroughly and rapidly 


proceeds. When completed a report is 
made up, copies of which are left with 
the local authorities, who are urged to 
make the corrections suggested. Usu- 
ally those in charge appreciate the rea- 
sonableness of the special agents sug- 
gestions, and lend their aid toward car- 
rying them out. 





Virginia, W. Va. and North Carolina. 





In this issue the Noble C. Williams 
Corporation of Staunton, Va., advertises 
for the representation of companies in 
various branches of business covering 
general and local agencies in the states 
of Virginia, West Virginia and North 
Carolina. 





Meeting of Middle Department Ass’n. 





The quarterly meeting of the Under- 
writers Association of the Middle De 
partment is scheduled for the 17th inst., 
at Odd Fellows Hall, Atlantic City. So 
far as is known no special business is 
slated for review though the report of 
the executive committee may “start 
something.” 





Latest Annex on Pacific Coast. 
The latest annex to seek business 
upon the Pacific Coast is the Equitabie 
Insurance Alliance, an underwriters 
agency backed by the Phoenix of Hart- 
ford and its subsidiary, the Equitable 
Fire & Marine of Providence. 


Favors Entering Canada. 





Following a trip through Canada, 
President W. J. Dutton of the Fire- 
mans Fund of San Francisco, it is un- 
derstood, will recommend the entry of 
the company into certain of the prov- 
inces. 





Yorkshire Licensed In Montana. 





Permission to operate in Montana 
has been granted the Yorkshire oi 
England, and it is understood that like 
privilege will shortly be had from 
Washington. 





Wallace Reid has been appointed sub- 
urban head agent of the Camden Fire. 





Robert H. Sherman has been ap- 
pointed a special agent of the Home of 
New York, in Illinois. He was former- 
ly a local agent. 
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SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 


United States Branch, 100 William Street, New York © MORRIS L, DUNCAN, U. 8S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Lumber of N. Y. 
Peoples National 


Continental 
Firemens, N. J. 
Granite State 
Jefferson, Pa. 
Peoples National 
St. Paul Fire and 
Teutonia, Pa. 


National Ben Franklin 


Pennsylvania—_-New Jersey 
325 Walnut Street, Philadelphia, Pa. 


AND 
Haddonfield, New Jersey 


Representing the following companies for Philadelphia 


Ben Franklin 
Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Concordia 
Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 
Marine 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


General Agents Commercial Casualty Co. of Newark 











THE COMMERCIAL FIRE, of Washington, D. C.., 
(22 years old) is a hustling Company whose hustling 
is tempered with wise conservatism. Agents are proud to 
represent it. They make good money, too. Write us. 








HUGH T. POWELL, Macon 
W.S. WILKINSON, Gen’! Agt., Rocky Mount, N.C. 


ATLANTIC NATIONAL : 


FIRE INSURANCE Co. 


MACON, GEORGIA 


JOHN J. McKAY, Sec’y and Manager 
A Conservative Company of Character and Permanency 


SPECIAL AGENTS 


GEO. W. GANTT, Jr., Macon 











Calumet Insurance Company 


CHICAGO 








Nord-Deutsche 


INSURANCE COMPANY 


OF HAMBURG, GERMANY 
ESTABLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unitep States Manacer 


Agents Wanted in Principal Cities and Towns 
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THE EASTERN UNDERWRITER 




















Noble C. Williams Corporation 
REPRESENTING ALL LINES -:- 
Staunton, Va. 


=%- 


We desire general and local agencies of 
; first class companies, for various lines, in 
; Virginia, West Virginia and North Carolina 








“The Leading Fire Insurance Company 
of America” 


STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000, 000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
55 John Street 


NEW YORK CITY 














CASH CAPITAL, $5,000,000.00 





BOSTON BOARD ACTS. 





Pesolution Against Underwriters Agen- 
cies Adopted—Some Qualify For 
Membership In Board. 





The Boston Board met on Tuesday 
und took a final stand on the question 

underwriters agencies. Two resolu- 
tions on the subject were presented and 
adopted without a dissenting vote. The 
resolutions read: 

“Resolved, That no member of this 
board shall hereafter accept an ap- 
pointment to represent an underwriters’ 
agency which has not been admitted to 
board representation (article 2 of the 
constitution), and resolved that repre- 
sentation of such an unadmitted under- 
writers’ agency shall debar any appli- 
cant from future admission to board 
membership.” 

The second of the resolutions was: 

“Resolved, That in view of a refusal 
of a minority of the board to strike 
out of the constitution the provision 
defining the class of underwriters’ 
agencies which may be admitted to 
rcepresentation, the executive committee 
is hereby requested to report at the 
next meeting of the board a list of mem- 
bers then acting in violation of that 
provision by representing in their offices 
underwriters’ agencies not so admitted.” 





HOME’S SEMI-ANNUAL STATEMENT. 





Adds $1,341,383 to Assets and $1,318,308 
to Surplus in Six 
Months. 





The Home of New York, has just 
issued its semi-annual statement which 
shows that in the past six months 
the Company has increased its assets 
by $1,341,383 and has added $1,318,308 
to its surplus. 

The surplus as regards policyholders 
is now $18,947,752. Among the special 
reserve funds are the premium reserve 
fund of $12,049,792; reserve for losses 
$1,177,348; reserve as a conflagration 
surplus $1,800,000. The surplus over all 
contingencies amounts to $14,147,752. 

This is the 118th semi-annual state- 
ment of the Company and it attests 
glowingly the public confidence imposed 
in the staunch old “Home” and the 
splendid achievement of President HE. 
G. Snow’s administration. 





UNDERWRITERS POLICIES. 





Kentucky Department Passes Upon 
Forms of Contract and Allows Until 
August For Charges. 





The Kentucky Insurance department, 
which has recently passed upon policies 
issued by underwriters’ agencies as to 
whether they plainly show that they 
are guaranteed by another company, 
has returned several policies for changes 
allowing until August 1 for compliance. 
The policies of the following have been 
approved: 

American Union Fire, issued through 
the Monongahela Underwriters’ agency. 

Continental, issued through the Fidel- 
ity Underwriters. . 

National Union, issued 
Duquesne Underwriters. 

Milwaukee Mechanics, issued through 
the German Underwriters’ department. 

Hartford, through the New York 


through 


Underwriters. 





Prussian National, through the Prus- 
sian National Underwriters. 

Insurance Company of North America 
and Fire Association of Philadelphia, 
issued through the Philadelphia Under- 
writers. 

Royal Exchange Assurance, 
through the Exchange Underwriters’ 
agency. 

Security, issued through 
Haven Underwriters’ agency. 


the New 





ADJUSTERS AT LAKE PLACID. 





New York State Association of Super- 
vising and Adjusting Agents 
Hold Meeting. 





The New York State Association of 
Supervising and Adjusting Fire Insur- 
ance Agents met at Lake Placid on 
Tuesday, when the following officers 
were elected: 

President, J. M. Carothers, Phoenix of 
Hartford; vice-president Percy W. 
Clark, Insurance Co. of North America; 
secretary and treasurer, P. B. Jarvis, 
Security; executive committee, W. W. 
Lennox, chairman, Hartford; F. E. 
Burke, Home; J. H. Vreeland, L. 
& G.; Stanley Jarvis, Hanover; F. W. 
Kentver, North British & Mercantile; 
A. J. Bates, N. Y. Underwriters; W. C. 
Roach, Aetna. 

The principal address of the meeting 
was delivered by George F. Roesch, first 
deputy State fire marshal. 





FIGURES ON FARM PROPERTY. 





Kentucky Rating Board Asks Companies 
To Submit Detailed reports On 
Business. 





The Kentucky State 
through its chairman, Ruby 
has requested all the fire insurance 
companies operating in that State to 
file with the board a detailed statement 
of its farm property business in Ken- 
tucky. 

The request is for premium receipts 
for fire, lightning, hail and windstorm, 
and these are to be given separately 
for each year for 1902 to 1912. The 
Managers are at a loss to know how 
tu report by July 10, the premiums for 
1912. The losses, the loss ratio and 
the proportion such losses and 
miums bear to the gross losses and pre- 
miums is wanted. The managers believe 
it is impossible for many of the com- 
panies to supply the information. 


Board, 
Laffoon, 


Rating 





Writes Tourist Floaters. 





The Fidelity-Phenix is now writing 
tourist floaters, for which Newman & 
MacBain have been given the exclusive 
agency for New York city. 


ELECTRIC COMPANIES LIABLE. 








(Continued from page 1.) 
fire, the insurance companies had made 
a settlement with their policyholders. 
A Large Insurer. 

The Public Service Corporation both 
directly and through its subsidiary en- 
terprises, the Public Service Blectric 
Company and the Public Service Gas 
Company places ffre insurance aggre- 
gating $24,000,000 upon its various prop- 
erties, the lion share, of course, being 
on the electric railways of North Jersey. 


issued |~ 


WM. B. CLARK, President 


Vice-Presidents, 
HenrkRy E, REES A. N. WILLIAMS 


WESTERN 
ASSURANCE CO. 


E. 
of Toronto, Canada RALPH B. IVES 
W. F. WHITTELSEY. Jr., Marine Secretary 


Secretary, 
E. J. SLOAN 


Assistant Secretaries, 











UNITED STATES BRANCH 
January 1, 1912 


nb wetneicenweetpenbbeabasdies $2,404,810.30 
eae 1,027,308.85 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 


HON. GEO. A. COX, President 
W. R. BROOK, Vice-President 
W. B. MEIKLE, Gen. Manager 











LOGUE BROTHERS & Co. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 


OHIO FARMERS INSURANCE CO. 
INSURANCE CO., Ltd. 


THE YORKSHIRE Sr orn cnctano 


Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
iat ESTABLISHED 1824 


of the 








The “Yorkshire” is the Oldest and Strongest 
sented in the United States. 
Ample funds have been furnished for purposes of United States deposit and investment. 


FRANK & DU BOIS, U.S. Managers ERNEST B. BOYD, Underwriting Mer, 
0. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U.S. Trustee, 52 


English Fire Companies not heretofore repre 


Wall Street 








pre- 


American Union Fire 


Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 
(Organized and Incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 
331-337 Walnut Street PHILADELPHIA, PA. 
Correspondence Invited from Agents Where Not Already Committed 











WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Acciden* and Health Insurance. 
Assets over $138,000,0U0. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 
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CASUALTY AND 


SURETY HAPPENINGS 


= RASTERN 








OBJECTS TO PRESENT BILL. 





Labor Leader Wants Pennsylvania Com- 
pensation Measure 
Amended. 


Following a conference with the 
industrial Accidents Commission, Steven 
McDonald, president of the Central 
Labor Union of Pennsylvania, discussed 
before members of the latter organiza- 
tion, some days ago, features of the 
Pennsylvania compensation bill. 

Mr. McDonald discussed the work ot 
the commission, which has already 
drafted a tentative measure for sub- 
mission to the next legislature at length, 
and he told the delegates of the work 
cone toward bettering the bill by the 
labor men who attended the conference 
at the State capital. He praised some 


of the features of the bill which are 
for the betterment of the condition of 
the workingmen, but he warned his 
hearers that the bill contains many 


ciauses that may defeat its aims if aired 
in the courts, and he urged the awaken- 
ing of the labor men of the State be- 

















TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














THE COMPANY WITH THE PYRAMID 











NEW HAMPSHIRE- 
= 


946 763 34 





FIRE INSURANCE Co. 





528 asters 
5 725 200 34 | 1630 s048i_\ 
TOTAL LIABILITIES $2.496.304.53 
POLICY HOLDERS SURPLUS $3,229,504.81 














a 


tween now and the time the legislature 
convenes, and a determined fight to 
make the bill the best that can be had 
for the workingman. 

Some of the clauses in the bill that 
the delegate condemned referred to the 
limiting of the period of compensation | 
to permanently injured men and to | 
loopholes that gave to the employers | 
an opportunity to raise countless | 
technical objections in the courts ot | 
the State to the paying of compensation | 
to injured employes. | 

Outline of the Bill. | 

The compensation bill, as outlined in| 
the tentative draft, provides generally 
that all workmen injured while at 
work, except in the event of willful 
and criminal negligence, shall be com- 
pensated by the employer. The com- 
pensation for permanent disability is 
fixed according to the seriousness of 
the injury and is limited in time. For 
instance a man losing a hand would 
be compensated by fifty per cent. of 
his wages for 150 weeks, while a man 
losing both eyes or both hands or both 
legs would get fifty per cent. of his 
wages for 400 weeks. Mr. McDonald 
said that the labor men at the con- 
ference fought for the elimination of 
the compensation period, on the ground 
that a man permanently disabled should 
be compensated as long as he lives. 








“GOLD MEDAL” POLICIES. 


Attractive Features in New Contracts 
of the Metropolitan Casualty Insur- 
ance Company. 





Last week in these columns we men- 


tioned the intended early issuance of 
new health and accident policies by 
the Metropolitan Insurance Co. of 
New York. The contracts have since 


made their appearance, and are now 
being supplied to agents. 

For an annual premium of $40 the 
Gold Medal Accident Policy promises its 
holder the following indemnities in the 
event of his accidental injury: 

Loss of life, $7,500; loss of sight of 
both eyes, $7,500; loss of both hands, 
$7,500; loss of both feet, $7,500; loss 
of hand and foot, $7,500; loss of hand 
and eye, $7,500; loss of foot and eye, $7,- 
500; loss of hand or foot, $4,500; loss of 
one eye, $3,750; loss of right thumb and 
index finger, $3,750; loss of left thumb 
and index finger, $2,500. 

In addition a weekly indemnity of $50 
is paid for total disablement, or $25 per 
week in case of partial disablement. 

Health Policies. 

The Health contracts, for which an 
annual premium of $35 is charged, be- 
tween the ages of 18 and 50 years, pays 
weekly indemnities of from $50 to $7.59 
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D. S. LIGGET? 
JOHN Soot LDING MEADE 
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NYE & FORBES, 
THE PHYPERS BROTHERS CO,. 





m 
VACATION BURGLARY ) 
VACATION ACCIDENT ) INSURANCE 


AMERICAN FIDELITY COMPANY 


Montpelier, Vermont 


Borer i & Ww ae AN, 80 Maiden Lane, New York City 

. 323 Walnut Street, 
H. RUSSELL, 9th and New York Avenue, N. W., 

JOSEPH W. BROOKS & CO., 306 Water Street, Baltimore 

& CO., aoe Building, Pittsburgh 

‘& CO., 99 Milk Street, Boston 


Philade iphia f 
Washington ; 


' 
NE, Aenzy County Bank Building, Albany 
E OFFICE, Cor. Main and Seneca Sts., Buffalo os 
Chamber of Commerce Building Rochester, - 
812 Park Building, Cleveland 








according to the extent of the disable- 
ment. 

Among other features are the follow- 
ing: 
SPECIAL INDEMNITIES—Sunstroke, 
freezing, hydrophobia, septicaemia, gas 
or vapor poisoning are covered as acci- 
dents by the terms of the policy. 

SURGICAL OPERATIONS—In addi- 
tion to other indemnity provided, liberal 
payments are made, under the accident 
policy, for surgical operations necessi- 
tated by accidental injury, and, under 
the health policy, for those necessitat- 
ed by disease. 

MEDICAL ATTENDANCE—For in- 
juries which do not cause disablement 
but require medical treatment, the Acci- 
dent Policy pays the cost of such treat- 
ment, not exceeding a sum equal to one 
week’s indemnity. 

IDENTIFICATION—If£ the insured be 
rendered physically unable to communi- 
cate with friends, as a result of acci- 
dental injury, the Company, on receipt 
of notice, transmits information to rela- 
tives or friends, and defrays all expense 
necessary to put him in care of friends, 
not exceeding a sum equal to four 
weeks’ indemnity. 

BENEFICIARY SUPPLEMENT— 
When desired, the usual Supplemental 
Policy, insuring the beneficiary at an 
additional cost of 20c. per $1,000 per an- 
num will be issued in connection with 
this policy. 

In the preparation of the new con- 
tracts the management of the Metro- 
politan Casualty has shown itself keen- 
ly alert to the needs of the insuring 
worid and its readiness to meet them. 





California Casualty Underwriters. 





The representatives of practically all 
the liability companies operating in 
California have formed the Casualty 
Underwriters Association of California 
with the following officers: President, 
E. F. Green, Pacific Coast Casualty; 
vice-president, E. C. Landis, London 
Guaranty and Accident; secretary, A. 
ht. Faull, New Amsterdam. 
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St. Louis, 
Capital $1,000,000.00 
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Equitable Surety Company 


Missouri 


Surplus $250,000.00 








Exclusively Surety and Fidelity Business 
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Liberal Contracts for Good Agents 


COMMUNICATE WITH 


E. B. McCONNELL & CO. 


General Agents for the State of New York 
55 LIBERTY ST., NEW YORK CITY 





LEGAL NOTICES 





STATE OF oe RTMENT DI 


ALBA ril 23, 1912 
sae AUSTIN FIRE INSURANCE COM 

'ANY, located at Dallas, in the State «f 
oan has filed in this office a sworn stateme 
by the proper officers thereof showing its cy 
dition and business and has complied in a!l 
respects with the laws of this State relating 
to fire insurance companies incorporated by 
other States of the United States: 

Now therefore, in pursuance of law, I, W 
liam T. Emmet, Superintendent of Insura: 
of the State of New York, do hereby certify 
that said company is hereby authorized to 
transact its appropriate business of fire insur 
ance in this State in accordance with law, dur 
ing the current year. The condition and busi- 
ness of said company at the date of such stat 
ment (December 31, 1911), is shown as folloy 
Aggregate amount of admitted assets. .$582,353.28 
Aggregate amount of liabilities (ex- 

cept capital and surplus) including 

reinsurance 
Amount of actual paid up capital. 
Surplus over all liabilities........ - 
Amount of income for the year........ 283,906.12 
Amount of disbursements for the year. 258,705.52 

In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 

[Seal] of my office to be affixed the day and 


year above written. 
W. T. EMMET, 
Superintendent of Insurance 











STATE OF a & REMEN INSURANCE DE- 


AL NY, April. 23, 1912 
Whereas COMMONWEAL: TH FIRE INSUR- 
ANCE COMPANY, located at Dallas, in the 


State of Texas, has filed in this office a sworn 
statement by the proper officers thereof show- 
ing its condition and business and has com- 
plied in all respects with the laws of this State 
relating to fire insurance companies incorpo- 
rated by other States of the United States: 

Now therefore, in pursuance of law, I, Wil- 
liam T. Emmett, Superintendent of Insurance 
of the State of New York, do hereby certify 
that said company is hereby authorized to 
transact its appropriate business of fire insur- 
ance in this State in accordance with law, dur- 
ing the current year. The condition and busi- 
ness of said company at the date of such state 
ment (December 31, 1911), is shown as follows: 
Aggregate amount of admitted assets. .$552,920.51 
Aggregate amount of liabilities (ex- 

cept capital and surplus) including 


PE . oc nubudacsdies ohne aesneed 210,945.76 
Amount of actual paid up capital...... 250,00 
Surplus over all liabilities.............. 91,974 
Amount of income for the year........ 278,863.52 


Amount of disbursements for the year. 255,618.76 
In witness whereof, I have hereunto sub 
scribed my name and caused the seal 

[Seal] of my office to be affixed the day and 


year above written. 
W. T. EMMET, 
Superintendent of Insurance 








STATE OF NEW YORK INSURANCE DE- 
PARTMENT 


A VY, April 23, 1912 
Whereas CENTRAL RATIONAL FIRE IN 
SURANCE COMPANY, located at Chicago, in 
the State of Illinois, has filed in this office a 


sworn statement by the proper officers thereof 
showing its condition and business and has 
complied in all respects with the laws of this 


State relating to fire insurance companies in 
corporated by other States of the U nited States: 
Now therefore, in pursuance of law, I, Wil- 
liam T. Emmet, Superintendent of Insurance 
of the State of New York, do hereby certify 
that said company is hereby authorized to 
transact its appropriate business of fire insur- 
ance in this State in accordance with law, 
ing the current year. The condition and | 
ness of said company at the date of such st 
ment (December 31, 1911), is shown as foll 
Aggregate amount of admitted assets. -$822,8 
Aggregate amount of liabilities (ex- 
cept capital and surplus), including 
reinsurance 
Amount of actual paid up capita 
Surplus over all liabilities..... 
Amount of income for the yea 
Amount of disbursements for the year. 577,577.‘ 
In witness whereof, I have hereunto su? 
scribed my name and caused the seal 
[Seat] of my office to be affixed the day d 


year above written. 
W. T. EMMET, 
Superintendent of Insuranc: 
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>ASSRS MILLION DOLLAR MARK 


GLOBE INDEMNITY. MAKES RECORD 








ithin Six Months Under Direction of 
General Manager Reid Company Se- 
cures Premiums of $1,043,111. 





While the casualty underwriting fra- 
nity was prepared to look for big 
ngs from the Globe Indemnity Com- 
, in view of its powerful financial 

-king and the character of its man- 
a-ement, it hardly looked for such re 
s.its ag have been secured during the 
six months of the Company’s ex- 


y 


f t 


nce, 
Vhile the Globe Indemnity began is- 
si ng policies in December, 1911, it did 
I get under full headway until the fol- 
lowing January, since which time it has 
fo ged ahead at a rapid pace, with every 
ication that it will continue so to do 
in lefinitely. 

tach passing month saw the head of- 
fice foree of the Globe Indemnity 
strengthened and amplified, General 
Manager A. Duncan Reid working in- 
cessantly to perfect an organization 
that would not only produce a large and 
well selected volume of business, but 
would do it at a minimum of expense 
and friction. 

Within the six months ended June 
30th the premiums written by the Com- 
pany aggregated $1,043,111, a surpris- 
ingly large figure for such a short peri- 
od, particularly when the business was 
had from a limited number of agents 
and brokers. 

Not the least interesting feature of 
the Company’s career thus far is that 
less than 27 per cent. of its premium in- 
come was on account of employers lia- 
bility business, a condition that speaks 
well for the discriminating judgment of 
those in authority, for in the disturbed 
conditions that have obtained in the lia- 
bility field during 1911 and thus far in 
1912 it would not have been difficult to 
have secured a large revenue from this 
source had the Globe Indemnity made 
a drive for it. 

\ comparison of the results attained 
by the Globe Indemnity Company dur- 
ing the first-half year of its existence, 
with competing companies of greater 
age, is decidedly interesting, and is pre- 
sented herewith: 


Company. 
Globe Indemnity Company ............ 
Employers Liability Co. of London.... 
London Guarantee and Accident Co. .. 
Frankfort Marine, Accident & Plate 

CR RI GI. ove crcscecsesasss 
Ocean Accident & Guarantee Corp. .... 
The General Accident, Fire & Life As- 

GU A osc no wbea seecckedewma 
Travelers Indemnity Co. ........esee+. 
Standard Accident Insurance Co. ...... 
Fidelity & Casualty Oo. .....c.ccccccee 
United States Casualty Co. 
Royal Indemnity Co. 


Able Department Heads. 

Upon receiving his appointment as 
general manager of the Comparfy, A. 
Dunean Reid, who had become widely 
known as chief aid to Oscar Ising in the 
United States management of the Ocean 
Accident & Guarantee Corporation, be- 
gan casting about for lieutenants com- 
petent and willing to follow the hard 
pace he planned to set for the Globe 
Indemnity. He succeeded in his quest, 
and to-day every department is ably di- 
rected, the various division superintend- 
ts being as here noted: 


\ccident & Health, Dr. W. L. Gahagen, 
superintendent; Burglary, E. G. Bogart, 
superintendent; Plate Glass, E. B. 
Thistle, superintendent; Liability, F. H. 
Kingsbury, superintendent; Liability 
(Metropolitan), Arthur Collins, superin- 
tendent; Steam Boiler & Fly Wheel, 
Orrin D. Lawrence, superintendent; Fi- 
delity & Surety, K. R. Owen, superin- 
tendent; Claims, F. A. W. Ireland, sup- 
erintendent; Accounting, W. B. B. 








A. DUNCAN REID, 
General Manager Globe Indemnity Company. 





Prem. Inc. 
$1,043,111 
822,313 
717,051 


Period. 
First six month 
Fifth calendar year in U. S. 
Fifth calendar year 


1,007,962 
1,061,705 


Fifth calendar year 
Seventh calendar year ...... 


915,380 
666,510 
1,325,847 
520,151 
809,782 
975,000 


Seventh calendar year 
Fifth calendar year 
Eighteenth calendar year ... 
Tenth calendar year 
Fifth calendar year ......... 
First fiscal year 


Smith, superintendent; Inspection, Rob- 
ert H. Pearson, superintendent; Public- 
ity & Supply, Edward Walker, superin- 
tendent; Agency, Gilbert Congdon, su- 
perintendent; Western Department 
(Chicago), F. L. Shove, superintendent. 

In each of its bramches the Globe is- 
sues unusually liberal policies contain- 
ing features each being based upon the 
idea of “Protection plus Service.” 

The business of the Company has 
been carefully selected and its organiza- 
tion is such that its clients’ interests 
receive that thorough care and attention 
which justifies the Company’s claim that 
real service is its slogan and practice. 

Mr. Reid has every reason for solid 
satisfaction with the structure he has 
been able to rear within an incredibly 
short space of time. 


The Union Casualty Co. of Mont- 
gomery, has been purchased by the 
Alabama Fidelity & Casualty and will 
be consolidated with the latter. 


CONTRACTORS THROW UP BIG JOB 


Big Grafton, N. Y., Reservoir Contract 
Covered by $155,000 Bond In 
Fidelity & Deposit. 





Work on the big reservoir at Grafton, 
N. Y., known as the Martin-Dunham 
reservoir, has been abandoned it is 
said, by the contractors on the job. 
The contract called for the expenditure 
of $155,000 and was covered by a bond 
for that amount given by the Fidelity 
& Deposit Co. of Baltimore. 

The contract was given originally to 
the McDonough Construction Co., which 
sublet it to Havel & Avery. The latter 
are reported to have lost money on it 
and threw up the job. 

It is said that work amounting to 
$42,000, or twenty-eight per cent. of the 
contract, had been completed. It was 
stipulated in the contract, which was 
awarded in May, 1911, that the work 
was to be completed in 400 working 
days, which would make the date about 
September 1. Rain, however, has in- 
terfered to a large extent and together 
with the present trouble will probably 
result in a year’s delay. In fact, work 
would have to progress at the rate of 
$30,000 a month in order to be com- 
pleted on time, which would be impos- 
sible. 

The Corporation Counsel was directed 
to notify The Fidelity and Deposit 
Company of Maryland, surety on The 
McDonough Construction Company’s 
bond for $155,000, the full amount of 
the contract, that the city will expect 
the work to continue at once. 
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ACCUMULATIO 


CONSIDERING 





ABOLISHING IT. 





Managing Underwriters Feel That 
Present Margin In Business Does 
Not Warrant the Liberality. 





Managing underwriters are again giv- 
ing serious consideration to the ques- 
tion of eliminating the accumulation 
feature in personal accident contracts 
and if nothing definite is agreed upon 
meantime it is highly probable that 
positive action will be taken at the 
forthcoming annual convention of the 
International Association of Casualty 
and Surety Underwriters. 

Considered merely a “frill” at first, 
the accumulation feature soon became 
an expensive reality to many of the 
companies granting it, and the disposi- 
tion has been for some time past to 
eliminate it, though no office dared to 
éo so singly. 

In July, 1911, the Insurance Commis- 
sioner of Texas held that the granting 
of graded accumulations was discrim- 
ination as between policyholders and 
refused to allow continuance of the 
practice after a fixed date. The com- 
panies interested met the situation by 
granting full accumulation upon the 
issuance of the policy. Action similar 
to that taken by the Texas department 
was taken shortly thereafter by the In- 
surance Department of Washington. 


WANTS TO CONTROL AGENTS. 
Boston Casualty Association Asks Com- 
panies for Authority to Pass On 
Qualifications. 








The Casualty Underwriters’ Asso- 
ciation, of Boston, passed a resolution 
at its meeting last week asking that 
the liability companies allow it juris- 
diction over their general, special and 
district agents, and also brokers, as to 
number and qualifications. The resolu- 
tion recites that the Association does 
not seek to control commissions, which 
it suggests be fixed at 17% per cent. 
on compensation and employers liability 
lines and at 25 per cent. on all other 
liability lines. A copy of the resolu- 
tion has been forwarded to the com- 
panies, with a request for their acqui- 
escence. 


WANT OREGON BOND APPROVED. 





American Surety Starts Mandamus Pro- 
ceedings Against Commissioner Fer- 
guson Over Its Statis. 

In order to compel Insurance Commis- 
sioner Ferguson of Oregon to approve 
its bond for $25,000 tendered to the de 
partment to enable the United States 
Fire to qualify to do business in that 
State, the American Surety has started 
madamus proceedings. The grounds on 
which the commissioner refused to ap 
prove the bond were that it had not 
been issued by a resident agent and that 
it must be accompanied by a state- 
ment that the premium had been paid 
agd credited to the Oregon office and 
that taxes would be paid on the prem- 
ium. 

The American Surety maintains that 
the business originated in New York 
and that the premiums could not be col- 
lected until the bond had been filed. It 
stated that it would be perfectly willing 
to have the premium reported as Ore- 
gon business and taxed in that State 


Cc. S. McEntee Goes with Hartford. 





Cc. S. MecEntee, formerly  superin- 
tendent of the steam boiler and fiy- 
wheel department of the Casualty Co. 
of ‘America, has gone with the Hart- 
ford Steam Boiler Inspection & Insur- 
ance Co., which re-insured the fortfer 
companies’ steam boiler business re- 
cently. He will act as special agent, 
with headquarters at the New York 
office. 
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AVERAGE GREDIT BOND 


DEVISED BY AMERICAN CREDIT. 








Initial Loss of Assured is Based Upon 
Percentage of Annual Sales. 
—Group Classification. 

Another advancement in credit in- 
surance will shortly be adopted by the 
American Credit Indemnity Company 
of St. Louis. It is termed the average 
credit bond, and is based on a new con- 
ception of credit indemnity which is 
distinct from the new graded system in 
basic principles, but will supplement 
the graded system in fitting into chan- 
nels of the business to which’ it is be- 
lieved to be better adapted than the 

graded system by its originators. 

The graded system was put in opera- 
tion by the American Credit on June 
1, and has already proven its worth by 
achieving popularity with agents and 
insurers, according to President E. M. 
Treat, who devised it. The average 
credit bond will be put out within two 
weeks. It was gotten up by Mr. 
Treat in collaboration with other 
officers and general agents of the Com- 
pany who have been at work on the 
actuarial features for months. The two 
systems are calculated to work a sweep- 
ing reformation in the method of con- 
ducting credit insurance, and are the 
most important changes undertaken 
since the original system was inaugu- 
rated a score of years ago. Both of the 
new systems call for new forms of 
credit insurance contracts or bonds. 
The old form of bond will not be dis- 
earded by the American Credit, at 
least, not for some time. 

Insures Cost Value Only. 

In the graded system the amount of 
initial loss (the portion of the credit 
losses of the assured which the under- 
writer does not insure) is fixed accord- 
ing to the scale of profits of the group 
of trades in which the assured is 
placed, there being five groups into 
which all businesses are classified ac- 
cording as their profits are high or 
low. In the average bond system the 
initial loss to be borne by the assured 
is a percentage of his annual gross sales, 
computed for a period of five years. 
The effect of this is to give insurance 
against loss of profits as well as loss 
of the cost value of merchandise sold. 
The graded system insures only the 
uctual cost value of merchandise to the 
exclusion of loss of profits. 

The initial loss percentage is com- 
puted on the basis of a five-year period, 
the vear for which the bond is written 
being the fifth. For the first four years 
an agreed-upon percentage is taken, 
say one-half of 1 per cent. For the 
fifth vear is added the actual losses of 
the assured computed in percentage 
upon a minimum amount of sales which 
has been previously agreed to. The 
average percentage thus arrived at con- 
stitutes the initial loss beyond which 
the indemnity covers. 

Under this plan if the agreed per- 
centage for the first four years should 
be one-half of 1 per cent. and the actual 
loss for the fifth year should prove to 
he two per cent., then the initial loss 
percentage applicable to the bond would 
be eight-tenths of one per cent.. To 
a degree this system makes the initial 
lcss responsive to the merchant’s actual 
conditions rather than a fixed sum 
arbitrarily agreed upon beforehand. It 
is calculated to appeal to a class of 
merchants who desire a guarantee that 
their credit losses will maintain a cer- 
tain average. 

: *S9}849d0 Wwa3sks moy 

Under the graded system full coverage 
of losses is not granted except in group 
No. 1, which consists chiefly of pro- 
ducers of raw material having a scale 
of profits not exceeding 5 per cent. 
Under the average bond system prac- 
tically full coverage may be obtained 
for trades which come under groups 3 
and 4 with profits ranging as high as 
20 per cent. In these groups come most 
of the jobbers dealing in wearing ap- 


parel. The group classification docs 
not apply to the average bond, it being 
used here for the purpose of com- 
parison. All merchants are dealt with 
according to individual conditions under 
the average bond system. 

In the American Credit Indemnity 
classification there are eighty-five lines 
of trade outside of group No. 1, among 
which the average bond system is ex- 
pected to find its largest field. It is 
assumed the merchants just starting iu 
business will prefer it because it takes 
cognizance of profits. The $30 and $40 
bonds which were introduced for ihe 
graded system also apply to the average 
bond system. Under the old system a 
bond in which the annual premium was 
$50 per $1,000 of indemnity was the 
lowest obtainable. 





JOINS TITLE GUARANTY. 





M. A. Craig Will Be Identified With 
Scranton Company on August First. 
—Formerly With Bankers. 





M. A. Craig is to become associated 
with the management of the Title 
Guaranty & Surety of Scranton, on 
August Ist. Mr. Craig has been secre- 
tary of the Bankers’ Surety of Cleve- 
Jland for the past five years. He is 
looked upon in the surety world as an 
underwriter of marked ability and as 
a progressive and efficient manager. 
He was one of the Bankers’ first agents 
and in this capacity his work soon at- 
tracted the attention of the officers of 
that company. He was attached to the 
home office force, became specal agent, 
and later manager of agencies. He 
was elected secretary in 1907. 

The Title Guaranty and Mr. Craig 
are to be congratulated in their new 
association, and the company, which 
has occupied a position of prominence 
in surety circles since organization, 
strengthens its highly organized and 
efticient staff of officers and managers 
by the addition of Mr. Craig. 





ALLOWS DOUBLE INDEMNITY. 





Under New Jersey Law Injured Party 
May Collect Damages from 
Two Parties. 





By the terms of a court ruling the 
fact that a party has recovered damages 
for injuries received in the course of 
his employment from an outside party 
responsible for the injury does not bar 
recovery from the workman’s own em- 
ployer under the terms of New Jersey’s 
compensation act. The case in question 
was that of Jacob Perlberg, an employe 
of A. F. Muller & Co., of Newark. While 
greasing a wagon wheel on the street. 
Perlberg was run down by a wagon own- 
ed by Schaefer and Fischer. He secur- 
ed $225 damages from the firm, and 
then sued his employers under the State 
liability act. He was sustained in his 
position by the court, although the de- 
fense held that having recovered from 
one party he was not entitled to double 
indemnity. 





LONDON COMPANIES MERGE. 





Commercial Union and Imperial Acci- 
dent Enter Into Provisional 
Agreement. 





The Commercial Union Assurance and 
the Imperial Accident of London are 
reported to have entered into a pro- 
visional agreement for the purchase of 
the latter company. 





Liability Service Bureau. 





A. Victor Hansen has organized the 
Southwestern Liability Service Bureau 
with headquarters at Fort Worth, Texas, 
for the investigation and adjustment of 
claims and the auditing of pay rolls un- 
der liability policies. It is the intention 
to cover Texas and adjacent states. 

Mr. Hansen has had eleven years ex- 
perience in liability and casualty work 
and for the past year has been doing 
independent adjusting. 





T. J. FALVEY, President JOHN T. BURNETT, Secretary 


Massachusetts Bonding & Insurance Company 
HOME OFFICE, BOSTON 
Paid up Cash Capital - - 
Surplus to Policy Holders - 
Fidelity and Surety Bonds of Every Description 
Accident, Health, Liability, Plate Glass, 
Burglary and Theft Insurance. 


Good territory and positions open to live underwriters and producers. 


$1,000,000.00 
1,628,797.56 











The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-103 Cedar Streets, New York City 


WE Loic wis inenissocscnees dicieve de seesneesews $10,482,662.48 
Capital and Surplus..........-----+:ss+s+e9+ 2,925,436.99 
Losses paid to December 31, 1911.....--..- 37,528,798.17 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 





= 





FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 
The only Surety Company Organized under Laws of New Jersey 
This Company is not a party to any agreement for control of rates 


BILLINGTON, HUTCHINSON & COMPANY 
: GENERAL AGENTS , . 
3 South William St., New York City 425 Walnut St., Philadelphia, Pa. 








Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


Capital and Surplus ‘ ‘. P 
President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 


Agents wanted everywhere in the State of Texas, for Accident, Plate- 
Glass, Burglary and Bonding Lines 


$290,000.00 











roa. “FE & D.” GUARANTEE iis 


WANT THE 
Ww Ww { Fidelity and Surety, Accident and Health, 
= RITE | Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy: holders 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, OP MARYLAND 
EDWIN WARFIELD, President 
We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Stree 
Phone: John 2432 Phone: ‘or 2000 


Capital 

















THE FRANKFORT GENERAL. 
INSURANCE CO. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865— 
United States Department, 123-133 William St., New York, mM. Y. 
8: Rio DELAFIELD, Pres. of National Park Bank 
——— Eanet THALMANN, of Ladenburg, Thalmann & Co. 


STUYVESANT FisH, 52 Well Street, New York 
CO. H. FRANKLIN, U. 8. Mer. and Attorney JNO. M. SMITH, Sec. U. 8. Branch 


INSURANCES TRANSACTED 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen’s Collective 
Public Landlords Contingent ladividual Accident & Health 
Teams Plevator Druggists & Physicians Industrial Ac.i ent & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
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SPECIAL TALKS WITH LOCAL AGENTS | 





Complaint is often heard 

Managers in home officed of casu- 

Who Don’t alty companies that dis- 

Produce. trict managers in charge 
of personal accident busi- 
ress depend too much on the staff for 
the business from their office and do 
not write enough, or any personal busi- 
ness. These men should take a lesson 
from the life insurance business. In 
that branch the manager is expected 
not only to set a standard and example 
for his men, but to produce a sufficient 
amount of personal business. 

A district manager who cannot go out 
and bring in good business in quantity 
and quality, is a poor captain for a 
company of salesmen who are expected 

do the same thing. The manager 
who honestly believes in his work and 
knows that the business is there to be 
had, has no excuse for not producing 
himself, and if he is not convinced thai 
opportunity and permanence are inher- 
ent in it, he should step down and give 
berth to an enthusiast, for there 
many of them. 
2 om * 
An agent with a “free 
Education lance” commission recent- 

s Badly ly took a flying trip 

Needed. through New Jersey to see 

how much compensation 
insurance he could pick up based solely 
on the new law of that State. The re- 


sult was surprising. He wrote a re- 
markable line of business and would 
have written twice as much if he could 


have had the opportunity of back calls 
on many who first needed to be edu- 
cated up to an understanding of what 
oyers’ liability really was under 
law. 
That was the one great obstacle in 
t way of an enormous increased 
volume of business. The people were 
ignorant of the full meaning and extent 
of the law and had first to be educated 
a made to understand before it was 
possible to insure them. 
This work of education is evidently 
being sadly neglected by the local 


agents. They cannot hope for business 
unless they create the desire for it. 
And the desire will never be there 
u they ars b] show the need 
fo 


he local agents themselves are too 
h interested in the few dollars here 
a there that they have been accus- 
t 1 to get, to acquire a big focus on 


their business. They don’t seem to 
want to learn, and, undoubtedly, many 
have not the capacity. An hour a day 
reading and properly digesting good 
company literature or one or two live 


insurance papers, would earn more 
money for such agents than twice the 
time devoted to misdirected effort. 
= » € 
The visits of the company 
Visits auditor are often very deli- 
of the cate affairs except to the 
Auditor. large corporations that are 
accustomed to submitting 
o a close scrutiny of their records. If 
the agent is tactful he can make these 
periodical visits a source of satisfaction 
to the assured and not of complaint. 
A little tact and diplomacy will make 
assured feel that the company wants 
to cause him as little annoyance as 
possible and that the careful scrutiny 
! e by the auditor is a demonstration 
of splendid management. 
s + . 
Quite recently a home 
Where To office man called upon an 
Place the applicant for an agency, 
Blame. and after thoroughly ex- 
plaining our proposition, 
policies, and methods of doing business, 
signed a contract with him. While he 
had had some experience in the insur- 
ance line, the casualty business was 
something new to him, but the man just 
appointed to an agency had the right 
view of the matter, for he said to the 
home office man as the latter was 
leaving: 
“If I should make a failure it will 


be my own fault. The people went 
insurance; they want the best and the} 
most reasonable that can be had, and} 
if I can give them what they want! 
there is no danger but that I will suc-} 
ceed. If I fail, it will be my own fault.” 

Now, there are a great many business | 
men who are less sensible than the 
one just quoted. If they fail they are 
convinced it is the fault of someone 
else. A man who had taken the full 
course at an art institute tried to make 
a living by making illustrations for the 
magazines, and when he did not suc- 
ceed he explained that it was because 
the people lacked the artistic taste to 
appreciate his work. 

Another man who attempted to give 
music lessons gave it up because the 
pupils were so trying. He decided that 
the fault lay with the restless boys ana 
girls, and not with himself because of 
his lack of patience and persistence. 

As a matter of fact, most fellows, 
have more than one cause, but the) 
only one that need interest us espe- 
cially is that which is our own fault. 
If the public is less appreciative than 
it should be, we gain little through the 
realization, but if we ourselves are 
lacking in some of the qualities which 
make for success, it is of the utmost 
importance that we should know it. 
We cannot do better than to go into 
each new undertaking with the assump- 
tion that we shall succeed if we de 
serve to, just as the sensible man 
whom we have quoted above, and that 
if we fail it is no one’s fault but our 
own.—Am. Casualty Bulletin. 

7 oe * 
Lapses in personal acci- 

Checking dent business are always 

the Lapse a great problem. Com- 

Account. panies handle them in 
different ways. A regular 
form letter sent to the policyholder 
just as soon as the policy has lapsed 
is probably the quickest way of getting 
in touch, if not the most effective. 
The U. S. Health and Accident Co. uses 
this method and in explanation of 
says: 

tealizing that the circular will be 
read by policyholders who do not, as a 
rule, understand technical insurance 
terms, we have therein avoided all ref- 
erence to such terms and devoted our 
efforts toward suggesting in as clear 
and simple a way as possible the advis- 
ability of having their policies rein- 
stated or placed in force again. 

The appeal is made to the lapsed 
policyholder in two different ways: 
First, to his love of wife and family and 
his desire to protect them; and, sec- 
ond, to his love of self, i. e., his desire 
to protect himself again loss of wages 
on account of accident or illness. One 
appeal or the other, or both, shoula 
prompt him to action. 

We propose to send one of these cir- 
culars to each policyholder just as 
soon as we learn that he has lapsed 
his policy. Hence, the sooner we learn 
of this, the more effective will the cir- 
cular prove. To this end, we ask all 
agents and collectors to advise us just 
as soon as they possibly can after the 
first day of each month of the names 
and addresses of all delinquent policy- 
holders. We will then get after them 
at once with a view of getting them to 
reinstate their policies. We also be- 
lieve that every agent should keep a 
supply of these circulars on hand. 

Nine lapses out of every ten are due 
to poor judgment, negligence or over-| 
sight on the part of the policyholder, 
and with the aid of this circular we 
feel that good results can be obtained. 





“Jack” Johnson Seeks Damages. 





Declaring that he sustained perman- 
ent injuries when on April 24 last his 
automobile was struck by the machine 
owned by Oscar Orringer, of Pittsburgh, 
J. A. Johnson, the negro champion prize 
fighter of the world, has sued for $25,- 
000 damages, 








The * EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 || 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








ACCIDENT - - - LIABILITY (all lines) - - HEALTH 
BURGLARY (all lines) - - - - - - - - PLATE GLASS 
AUTOMOBILE PROPERTY DAMAGE - COLLISION 
PHYSICIAN’S LIABILITY AND DEFENSE --- - -- 
INDUSTRIAL ACCIDENT AND HEALTH 


Prudential Casually Compatiy 
HOME OFFICE, INDIANAPOLIS 


Capital Stock fully paid up - $600,000.00 


Gross Assets - - - - - 817,022.09 


Surplus to Policy Holders - 729,957.21 








Great Southern Accident & Fidelity Co. 


HOME OFFICE, 








ATLANTA, GEORGIA 


Writes Accident, Health, Liability, Burglary 
and Bonds of all Kinds. 


Capital fully paid in - - $250,000 


Assets over - - - “ * 300,000 


The Company is now Managed by well known experienced men 


F. S. ETHERIDGE, J. G. CLOUD, 


President General Manager 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co 
Home Office, 47 CEDAR STREET 
Chartered 1874 


BEATEN“ croexr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
eS HI CA G oO Resident Manager 
——-- 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, 
Burglary, Boiler and : Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Elmer A. Lord & Co. 
145 Milk St., Boston 
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LEST YOU FORGET 


a 





MUTUAL LIFE INSURANCE COMPANY || 
OF BOSTON, MASSACHUSETTS | 








ON ONE SIDE AndtoCapthe Climax | ON THE OTHER SIDE 
LARGEST MASSACHU- } 
setts company AN INCOMPARABLE | LIVE AGENcY 
STRONGEST MASSA- 18 PAYMENT LIFE QUICK RESULTS 
CHUSETTS COMPANY | 
LOW RATES CAN YOU BEAT IT? spleseiscctnge aatiactaug 
EXCELLENT DIVIDENDS | RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 








Surplus Lines London Lloyds 
Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single 
risk in seventeen (17) syndicates composed of 116 guaranteed 
names of London Lloyds Underwriters that accept American fire 
business through our office. Immediate binders given; 10% 
commission paid.- If you are short of insurance send us full | 
information, including list of the principal represented companies 
and amounts they carry. 
We invite your patronage and promise careful attention to 
your interest. | 


MARSH & [cLENNAN 


New York Office, 19 Cedar St. Chicago Office, 159 La Salle St. 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 


Casualty Company 
of America 


HOME OFFICE. NEW YORK 











OUR 1912 POLICIES 


More nearly approach perfection than any life 
insurance contracts we have ever seen. Write 
for the descriptive folder. 





The Fidelity Mutual Life Insurance Company 
L. G. FOUSE, President PHILADELPHIA 








FIREMEN’S INSURANCE CO. 
NEWARK, N. J. 


Statement January 1, 1912 


Capital Stock..... ee ent yy te $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities............ we 261,030 
IE 5 5 a tines un sraciiidln mwas 2,808,680 
ee $6,375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
Home 
Office Building JOHN KAY, Treasurer 











FIRE ASSOCIATION PHILADELPHIA FQ 


Office: Company’s Building, 407-409 Walnut St. 














Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,989, 219.63 
E. C. IRWIN, President T. H, CONDERMAN, Vice-President 
M. G. GARRIGUES, Sec. and Treas _ 
R. N. KELLY, Jr., Asst. Sec. and Treas. 
Soe ala Nut Nel Nel el Beal Nal Nal Rel Net ete be Nal Ne/ Nel Net Ne Ne Bel Me/ Ny Wel Met Nel ea Nol Be/ Nel Nel ee MoLeaWe Ne Re Ne Me Nene Ne Nee ee eS SN Rega 


2 Wanted Special Agents £3, fare? csstrt one 


oi] Hs 
B 
a Guaranty Fund Deposited with the State of Texas $150,000.00 a 
f Good Territory Open in Several Southern and Western States iF 
2 o 
B , p 
! Commonwealth Bonding and Casualty Ins. Co. : 
A 

3 

Address Agency Department HA 








Flat Iron Building, Fort Worth, Texas 





e242 We have good propositions for pro” 
Are You Writing ducers ; you will "i backed up ‘a 
Personal, Accident and Health only with the BEST CONTRACTS 
2 on the market (both Commercial and 
INS UR A NCE . Industrial), but with prompt and just 
settlements; each claim paid will produce new business. Write today to 
Union National Accident Company 


LAFAYETTE BUILDING, PHILADELPHIA 
JAMES A. FLAHERTY, Esq., PRESIDENT W. VAN WINKLE, General MANAGER 








BEATEN OUT OF SIGHT! 


UR gain in new in new business issued during the first quarter 
O of 1912 was larger than our gain for the entire year 1911! 


And 1911 was one of our greatest years. Our Commercial policy and our 

new Continuous Monthly Income policy are making good. 
‘« Never were Massachusetts Mutual policies so easy to sell,” say our repre- 
sentatives. And back of policies, and lower premium rates, and good dividends, 


is the prestige earned by sixty-one years of conscientious service of the public, 
and a long history of unusually cordial relations between Home Office and 
field force, 

Occasionally we have an agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 














